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Message  From  The  Minister 

Upon  entering  the  90’s,  we  were  inundated  by  the  latest  in  economic- 
related  buzzwords,  of  which  global  competitiveness,  sustainable  devel- 
opment, and  trade  liberalization  were  just  a few.  Now,  as  we  find 
ourselves  halfway  through  1992,  these  terms  have  found  themselves 
positioned  behind  a new  buzzword:  fiscal  reality. 

Due  to  depressed  world  commodity  markets  and  a North  American 
recession,  every  major  economic  centre  in  the  world  is  facing  the  fiscal 
reality  of  doing  business  in  the  ’90s.  Yet  despite  the  apparent  economic 
uncertainties  in  the  United  States,  Germany,  Japan,  the  United  King- 
dom — and  even  the  rest  of  Canada  — Alberta  is  facing  today’s  fiscal 
realities  with  continued  strength  and  confidence. 

Over  the  past  two  decades,  Alberta  has  witnessed  strong  economic 
growth.  Indeed,  in  real  terms,  our  provincial  economy  has  more  than 
doubled  in  size  since  1971.  In  avoiding  the  worst  effects  of  the  North 
American  recession,  Alberta’s  economy  grew  by  0.5  percent  in  1991. 
While  modest,  our  province’s  growth  compared  very  favourably  to  the 
1 .5  per  cent  decline  experienced  by  Canada  as  a whole. 


In  the  recent  budget  presented  by  our  Government,  we  addressed  the 
fiscal  realities  of  improving  Alberta’s  competitiveness  from  an  invest- 
ment perspective.  With  this  in  mind,  the  Government  cut  the  corporate 
income  tax  rate  for  large  manufacturers  and  processors  by  one  per  cent 
to  14.5  per  cent.  This  reduction  now  makes  Alberta  among  the  most 
competitive  of  all  Canadian  provinces.  As  well,  we  increased  the  capital 
cost  allowance  rate  on  manufacturing  and  equipment  from  25  percent 
to  30  per  cent.  These  measures  will  reduce  taxes  on  Alberta  manufac- 
turers by  close  to  $7  million  in  1 992-93  and  by  $1 5 million  the  following 
year. 


In  this  issue  of  the  Investment  Matching  Service  of  Alberta  Catalogue, 
we  address  some  of  the  new  fiscal  realities  of  doing  business  in  Alberta. 
We  take  a look  at  Alberta’s  infrastructure  by  focusing  on  the  Alberta 
Stock  Exchange  and  the  new,  relaxed  Investment  Canada  rules  in 
regards  to  the  acquisition  of  Canadian  oil  and  gas  companies.  Our 
feature,  "Strategic  Alliances,”  returns  — as  does  our  report  on  the  most 
recent  Alberta  investment  news. 


Intense  global  competition  requires  our  province  to  take  measures  to 
ensure  our  success  while  recognizing  the  fiscal  realities  of  today.  I 
encourage  you  to  explore  our  province  as  an  investment  location,  and 
I am  confident  you’ll  find  this  edition  of  the  IMSA  Catalogue  informative. 
If  you  have  any  comments  on  the  material  you  read,  or  if  you  have 
specific  investment  interests  you  would  like  to  see  featured,  please  do 
not  hesitate  to  contact  us.  We  look  forward  to  hearing  from  you. 


Minister 

Economic  Development  and  Trade 
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INVESTMENT  MATCHING  SERVICE  OF  ALBERTA 


Catalogue 


The  purpose  of  the  Investment  Matching  Ser- 
vice of  Alberta  (IMSA)  is  to  identify  and  inven- 
tory growth-oriented  investment  opportunities 
in  Alberta,  and  to  present  these  ventures  to  a 
global  network  of  investors. 

Investment  opportunities  and  investors  are 
registered  in  the  computer  matching  program 
to  provide  a systematic  two-way  flow  of  refer- 
rals. A counselling  service  is  also  available  to 
assist  Alberta  entrepreneurs  develop  busi- 
ness plans  and  promotional  materials. 

For  investors  interested  in  an  opportunity, 
IMSA  maintains  an  up-to-date  executive  sum- 
mary and  business  plan  on  every  venture 
listed  in  this  catalogue.  An  executive  sum- 
mary will  be  sent  to  an  investor  expressing  an 
interest  in  a specific  venture.  A business  plan 
is  available  to  interested  parties  at  the  discre- 
tion of  the  entrepreneur. 

If  you  are  interested  in  registering,  either  as 
an  investor  or  as  an  Alberta  company  seeking 
capital,  please  complete  the  form  at  the  back 
of  this  publication.  For  those  investors  wish- 
ing to  market  their  interest  in  acquiring  a 
specific  investment  opportunity,  “Acquisitions 
Wanted”  outline  guide  forms  are  provided  in 
the  IMSA  investor  registration  package,  and 
are  available  by  request. 


Direct  Inquiries  to: 


Investment  Matching  Service  of  Alberta 

Alberta  Economic  Development 

and  Trade 

Sterling  Place 

9940-106  Street 

Edmonton,  Alberta 

T5K  2P6 

Canada 

Telephone:  (403)  427-3300 
Telefax:  (403)  422-9319 

or 

Investment  Matching  Service  of  Alberta 

Alberta  Economic  Development 

and  Trade 

Room  500 

999  - 8 Street,  S.W. 

Calgary,  Alberta 
T2R  1J5 
Canada 

Telephone:  (403)  297-8916 
Telefax:  (403)  297-6168 


The  projects  listed  in  this  IMSA  Catalogue  may  be  eligible  for  consideration  for  approval 
under  the  Alberta  and  Canadian  Guidelines  of  the  Entrepreneurial  Immigration  component 
of  the  Business  Immigration  Program. 
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Recipients  of  this  IMSA  Catalogue  are  reminded  that  the  issuance  of  securities  and  any  acts  of  furtherance  of 
trades  in  securities  are  subject  to,  among  other  things,  the  Securities  Act  of  Alberta.  The  Government  of  Alberta 
assumes  no  responsibility  for  ensuring  compliance  with  the  applicable  statutory  requirements.  Participants  are 
urged  to  consult  with  their  advisors  to  ensure  that  their  activities  are  conducted  in  accordance  with  the  applicable 
statutory  requirements.  The  Government  of  Alberta,  its  agents  and  employees,  assume  no  responsibility  or 
liability  for  the  form  or  content  of  the  information  which  has  been  provided  by  the  applicable  company  and/or 
organization,  contained  in  this  Catalogue  or  for  its  use.  The  Catalogue  is  not  to  be  construed  in  any  way  as 
constituting  an  investment  recommendation,  joint  venture  or  licensing  offering,  or  an  endorsement,  but  is  an 
information  service  only. 


3 


ALBERTA  ECONOMIC  INDICATORS 


While  Alberta  has  weathered  the  North  Ameri- 
can recession  better  than  most  provinces, 
growth  in  1991  was  slower  than  previous 
years.  Now  that  the  North  American  econo- 
mies are  recovering,  Alberta’s  growth  rate  will 
be  stronger.  The  Provincial  Treasurer  fore- 
casts Alberta’s  real  growth  to  be  2.5  per  cent 
in  1 992.  This  compares  favourably  to  an  over- 
all real  growth  rate  of  2 per  cent  for  Canada 
and  the  United  States  (see  graph  at  right). 

This  forecast  agrees  with  the  predictions  of 
other  economic  agencies  and  indicators.  For 
example,  strong  advances  on  the  Toronto 
Stock  Exchange  price-earnings  ratio,  which  is 
seen  as  a leading  economic  indicator,  sug- 
gests that  business  conditions  should 
strengthen  by  the  end  of  the  second  quarter  of 
1992. 


Annual  Change  in 
Consumer  Price  Index 


Annuol  Per  Cent  Change 


Canada  + Alberto  + Ontario  + B.C. 


Compares  January  1992  with  January  1991 
Source:  Alberta  Treasury,  Statistics  Canada 


Real  Economic  Growth 


Annual  Per  Cent  Change 


■ Alberta  M Canada  H U.S. 


Source:  Alberta  Treasury 

Canadian  consumer  price  inflation  slowed  to 
its  lowest  rate  in  20  years  in  January  1 992;  the 
change  (measured  by  the  Consumers  Price 
Index  - CPI)  in  the  national  rate  for  January 
1992  compared  to  a year  earlier  was  1 .6  per 
cent  (see  chart  at  left).  The  January  92/91 
change  in  CPI  for  Alberta  was  1 .1  per  cent  — 
lower  than  the  national  rate  and  that  of  British 
Columbia  and  Ontario. 

For  1 991 , Canada’s  annual  CPI  rose  5.6  per 
cent,  reflecting  the  introduction  of  the  Goods 
and  Sen/ices  Tax  (GST)  by  the  federal  gov- 
ernment on  January  1,  1991.  This  was  up 
from  4.8  per  cent  for  1 990  and  the  highest  rate 
since  1983.  Alberta’s  CPI  was  5.9  percent  in 
1991,  slightly  higher  than  the  5.6  national 
rate. 

The  recent  increase  in  unemployment  rates  in 
Canada  is  a result  of  the  North  American 
recession.  Most  of  the  job  losses  have  been  in 
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Per  Capita  Retail  Sales 
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III  Canada  H Alberta  HI  Ontario  £33  B.C. 
Source:  Statistics  Canada 


the  manufacturing  sector,  and  to  a lesser 
extent,  the  service  sector. 

In  Alberta,  significant  job  losses  have  oc- 
curred in  the  oil  patch,  many  of  which  are 
attributable  to  restructuring  of  major  oil  com- 
panies. 

Despite  the  substantial  downsizing  in  the  oil 
and  gas  industry  in  Alberta,  as  of  early  1992, 
the  province’s  unemployment  rate  of  9.6  per 
cent  is  among  the  lowest  rate  in  Canada  and 
lower  than  the  national  rate  of  1 0.6  per  cent. 

Moreover,  Alberta  experienced  a large  in- 
crease in  the  number  of  persons  entering  the 
labour  market.  The  annual  average  labour 
force  increased  33,000  in  1991,  more  than 
double  the  gain  during  1 990  and  the  greatest 
increase  since  the  early  1980s. 

Over  the  past  several  years,  Alberta  has 
recorded  the  highest  per  capita  level  of  retail 
sales  in  Canada.  The  recent  economic  down- 
turn and  lower  consumer  confidence  levels 
throughout  Canada  have  led  to  a decrease  in 
1 991  sales  over  1 990 , although  the  decrease 


in  Alberta  has  been  lower  than  the  national 
decrease  and  lower  than  that  of  most  prov- 
inces. 

Since  the  introduction  of  the  GST,  Ontario, 
British  Columbia  and  other  provinces,  where 
a majority  of  residents  live  close  to  major 
American  shopping  centres,  are  continuing  to 
experience  massive  cross-border  shopping. 

Two  factors  have  kept  cross-border  shopping 
from  being  a major  issue  in  Alberta.  First, 
most  Albertans  do  not  live  in  proximity  to 
major  American  retail  outlets.  Second,  Al- 
berta is  the  only  province  without  a provincial 
sales  tax,  so  the  introduction  of  the  GST  was 
less  of  an  issue  here,  than  elsewhere. 


Annual  Unemployment  Rates 


Per  Cent 


Canada  "^Alberta  ^“Ontario  B.C. 

* Average  for  Jan.  & Feb.  1992 
Source:  Statistics  Canada 
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ALBERTA  INFRASTRUCTURE 


The  Alberta  Stock  Exchange 


The  Alberta  Stock  Exchange  (ASE)  was 
formed  in  1914  to  provide  a regional  market- 
place for  Alberta’s  emerging  resource  indus- 
try. Today  the  Exchange  plays  a leading  role 
in  providing  a regulated  format  for  the  raising 
of  capital  and  trading  of  equity  for  emerging 
and  senior  enterprises.  The  Exchange  mem- 
bership consists  of  36  national  and  regional 
investment  brokerage  firms.  Over  the  past 
four  years,  the  ASE’s  800  listed  issues  traded 
an  average  annual  volume  of  710  million 
shares.  It  offers  both  a fully  automated  trade 
execution  system  and  a traditional  open  out- 
crytrading system,  using  the  latest  in  comput- 
erized facilities. 

The  ASE  is  strongly  committed  to  its  role  in 
promoting  economic  development  in  the  prov- 
ince. It  is  this  regional  focus  that  makes  the 
ASE  most  unique  among  North  American 
stock  exchanges.  As  an  integral  part  of 
Alberta’s  financial  infrastructure,  the  ASE  has 
facilitated  the  raising  of  equity  capital  for  many 
growth  and  emerging  companies  that  are  now 
contributing  significantly  to  the  economic  well 
being  of  the  province. 

Working  closely  with  its  members,  Provincial 
Securities  Commissions,  and  provincial  gov- 
ernment departments,  the  ASE  has  devel- 
oped several  innovative  equity  programs 
including  the  very  successful  Junior  Capital 
Pool  (JCP)  program.  This  program  has  been 
designed  specifically  to  provide  access  to 
public  financing  for  new  and  emerging  busi- 
ness ventures  through  the  medium  of  a regu- 
lated public  exchange. 

Since  its  inception  in  1986,  the  JCP  program 
has  seen  over  $60  million  initial  capital  raised 
in  Alberta  for  investment  in  some  300  new 
business  ventures.  When  secondary 
f inancingsfor  these  companies,  totalling  $1 50 


million  to  date,  are  added  along  with  a like 
amount  in  asset  value  acquired  mainly  through 
share  issuance,  the  JCP  program  has  obvi- 
ously made  a positive  market  impact.  This 
has  been  achieved  without  reliance  upon  any 
form  of  direct  government  financial  incentive. 

JCP  companies  are  certainly  not  the  only 
innovative  program  at  the  ASE.  Since  its 
introduction  in  1988,  the  Exchange  Offering 
Prospectus  (EOP)  is  becoming  an  increas- 
ingly popular  method  of  financing.  In  conjunc- 
tion with  the  Alberta  Securities  Commission, 
the  EOP  policy  has  recently  been  amended  to 
better  serve  the  needs  of  securities  issuers. 
The  majority  of  the  changes  were  directed 
towards  simplification  and  timeliness  of  the 
offering  procedure  including  delegation  of 
review  responsibility  to  the  Exchange  for  cur- 
rently listed  companies. 

In  addition  to  its  focus  as  a venture  capital 
market,  the  ASE  is  also  searching  for  ways  to 
enhance  the  formation  of  capital  for  senior 
issuers.  During  the  last  three  years,  the  Ex- 
change has  streamlined  the  process  for  list- 
ing specialty  preferred  share  issues  of  senior 
companies  whose  common  stock  trades  on 
senior  exchanges.  In  addition,  the  Exchange, 
in  conjunction  with  the  West  Canada  Clearing 
Corporation,  recently  introduced  a book-based 
clearing  system  for  debenture  issues  to  facili- 
tate the  settlement  of  listed  debentures. 

The  ASE  is  proud  of  its  role  in  providing  a 
functioning  regulated  public  format  for  the 
raising  of  equity  capital  for  emerging  and 
senior  issuers.  Having  developed  the  skills 
and  enterprise  to  deal  successfully  in  this 
most  challenging  area,  the  Exchange  is  com- 
mitted to  an  ongoing  role  of  innovation  and 
leadership  in  this  field. 
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ALBERTA  INFRASTRUCTURE 


Federal  Government  Relaxes  Oil  and  Gas  Investment  Restrictions 


On  March  25,  1992,  federal  Energy  Minister 
Jake  Epp  announced  a major  revision  in  the 
rules  governing  foreign  investment  restric- 
tions in  Canadian  oil  and  gas  companies.  This 
is  considered  to  be  the  most  significant  fed- 
eral government  measure  affecting  Alberta’s 
major  industry  since  the  dismantling  of  the 
National  Energy  Program  in  the  mid  1980’s. 

The  new  rules  are  as  follows: 

• The  federal  government  abandoned  its  goal 
of  50  percent  Canadian  ownership  of  the 
exploration  and  production  side  of  the  oil 
and  gas  industry. 

• Foreign  acquisition  of  healthy  Canadian 
energy  companies  will  no  longer  be  prohib- 
ited. Previously,  only  companies  in  finan- 
cial distress  (or  those  acquiring  a direct 
interest  worth  less  than  $5  million  or  an 
indirect  interest  worth  less  than  $50  mil- 
lion) could  be  acquired  by  foreigners. 

• U.S.  investors  can  acquire  companies  or 
properties  with  assets  up  to  $150  million 
without  approval  from  Investment  Canada 
— the  same  rules  which  apply  to  industries 
governed  by  the  Canada-U.S.  Free  Trade 
Agreement.  Larger  investments  still  require 
review. 

• Direct  investments  by  otherforeigners  over 
$5  million  and  non-direct  investments  over 
$50  million  continue  to  be  subject  to  Invest- 
ment Canada  review. 

• Canada  will  continue  to  control  production, 
transportation  and  trade  of  its  energy  re- 
sources through  federal  and  provincial  regu- 
latory agencies. 

These  new  rules  are  expected  to  significantly 
assist  Alberta’s  oil  and  gas  companies  to 
raise  capital  in  international  markets.  Despite 
difficult  conditions  in  the  Alberta  oil  patch, 


caused  primarily  by  depressed  oil  and  gas 
prices,  there  are  a numberof  attractive  invest- 
ment opportunities  among  Alberta’s  small  and 
medium  sized  petroleum  companies.  Debt 
loads  are  low  or  non-existent  in  numerous 
companies  and  costs  have  been  reduced  to  a 
point  where  they  are  able  to  turn  a good  profit 
despite  prevailing  low  commodity  prices. 

However,  the  industry  has  a strong  need  for 
capital,  and  when  cash  flow  is  down  because 
of  low  commodity  prices,  it  needs  new  equity. 
This  is  what  the  federal  government  has  at- 
tempted to  address.  According  to  Mr.  Gerard 
Protti,  Executive  Director  of  the  Independent 
Petroleum  Association  of  Canada  (IPAC),  the 
new  regulations  will  allow  energy  companies 
to  approach,  with  greater  confidence,  the 
financial  markets  in  Boston,  New  York,  the 
U.K.,  France,  Germany  and,  to  a smaller 
extent,  the  Pacific  Rim.  “New  foreign  inves- 
tors, when  they  are  looking  at  potential  invest- 
ment opportunities  in  Canada,  are  not  going 
to  see  different  treatment  between  oil  and  gas 
and  other  sectors  of  the  economy,”  he  said. 

Individuals  wishing  more  details  concerning 
these  new  regulations  should  contact  the 
Investment  Branch  of  Alberta  Economic  De- 
velopment and  Trade. 
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STRATEGIC  ALLIANCES 


Canadian  Foremost  Expands  its  Horizons 


Calgary-based  Canadian  Foremost  Ltd.  is 
actively  seeking  strategic  alliances.  Since 
1966,  Foremost  has  been  in  the  all-terrain 
vehicle  business.  Over  its  25  year  history  the 
company  has  grown,  diversified  and  has  been 
listed  on  the  Toronto  Stock  Exchange  as  a 
Canadian-owned  public  company. 

“The  acquisition  of  drill  systems  in  1988  was 
significant  because  it  took  advantage  of  our 
strengths  in  manufacturing  and  international 
marketing,  and  it  got  us  involved  in  mineral 
exploration  drilling  — a diversification  away 
from  the  oil  and  gas  industries,”  says  Jack 
Nodwell,  Foremost’s  Chairman.  ‘The  other 
significant  event  was  ourfinancial  turn-around 
over  the  last  year.  We  got  ourselves  into 
financial  trouble  in  ’88  and  ’89  so  we  restruc- 
tured,” explains  Nodwell.  “We’ve  been  suc- 
cessful so  far  because  the  financial  situation 
caused  us  to  embark  on  a strategic  direction. 
While  our  traditional  business  has  opportuni- 
ties in  the  future,  we  feel  we’ve  got  to  further 
diversify  — to  embark  on  a program  to  seek 
strategic  alliances  to  grow  the  company.” 

With  approximately  150  employees,  Fore- 
most now  operates  two  plants  in  Calgary,  one 
in  Reno,  Nevada  and  a joint-venture  office  in 
Moscow  with  seven  Soviet  staff.  “One  of  the 
Calgary  plants  manufactures  both  vehicles 
and  drilling  equipment,”  outlines  Nodwell.  “The 
other  is  our  parts  and  service  depot  which 
provides  support  for  our  repair  and  mainte- 
nance activities.”  The  plant  in  Reno,  located 
at  the  heart  of  U.S.  gold  mining  country, 
manufactures  drill  pipe,  parts  and  accesso- 
ries for  both  mineral  and  environmental  drill- 
ing operations. 

Foremost’s  clients  include  utilities  and  com- 
panies in  the  oil  and  gas  sector,  mineral 
exploration,  defence,  environmental  protec- 


tion and  frontier  development  sectors.  It  has 
also  recently  reached  an  agreement  to  pur- 
chase Bronco  Tank  and  Testing  Co.,  an  oil 
field  services  company  based  in  Alberta.  “This 
acquisition  will  add  substantial  cash  flow  to 
the  company.  It  represents  a strategic  diver- 
sification for  Canadian  Foremost  and  is  an 
indication  of  our  intention  to  evaluate  opportu- 
nities for  further  expansion  into  the  energy 
services  field  through  either  acquisition  or 
merger,”  said  Nodwell. 

With  significant  contracts  and  experience  in 
the  U.S.,  China  and  Russia,  and  sales  in 
Europe,  Africa  and  South  America,  Foremost’s 
future  includes  a much  more  aggressive  mar- 
keting strategy  to  give  it  a stronger  presence 
in  the  Middle  East  and  Mexico.  “Initially  we  will 
try  to  get  products  sold  and  operating  in  those 
areas,”  says  Nodwell.  “Once  customers  get 
familiar  with  the  products  and  are  confident 
that  they  can  perform,  then  we’ll  decide  if  it 
makes  sense  to  look  at  strategic  alliances  in 
those  areas.” 

Foremost  has  developed  substantial  interna- 
tional marketing  expertise,  contacts  and  repu- 
tation. “Also,  we  could  handle  another  $1 0 
million  to  $15  million  in  volume  without  any 
significant  restructuring  or  capital  investment 
in  manufacturing  capacity,”  says  Nodwell. 
“This  makes  us  a good  fit  for  someone  who 
could  benefit  from  the  specialized  capital 
equipment  manufacturing  and  international 
marketing  expertise  we’ve  got.  For  example  if 
they  want  to  produce  capital  equipment  and 
expand  globally  we  have  the  manufacturing 
capacity  and  international  marketing  connec- 
tions to  allow  that.” 

“The  fact  that  we’re  a public  company  gives  us 
some  flexibility  from  an  investor’s  point  of 
view,”  believes  Nodwell.  ‘The  liquidity  of  equity 
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and  the  ability  to  trade  that  equity  on  an 
exchange  will  be  an  attraction  for  some  inves- 
tors along  with  our  other  key  strengths.” 

For  more  information  on  this  strategic  alliance 
opportunity  contact: 

Mr.  Jack  H.  Nodwell 
Chairman  & C.E.O. 

Canadian  Foremost  Ltd. 

1616  Meridian  Road,  N.E. 

Calgary,  Alberta 
T2A  2P1 

Telephone:  (403)248-3322 
Telefax:  (403)273-8084 

or 

Investment 

Economic  Development  and  Trade 
7th  Floor,  Sterling  Place 
9940-106  Street 
Edmonton,  Alberta 
T5K  2P6 

Telephone:  (403)427-3300 
Telefax:  (403)422-9319 
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STRATEGIC  ALLIANCES 


ICS  Inc.  — A Leader  in  Advanced  Ceramics  Technology 


A company  on  the  leading  edge  of  structural 
ceramic  technology  is  seeking  strategic  alli- 
ances to  assist  in  expanding  markets  for  its 
unique  products,  and  exploring  opportunities 
for  technology  transfer.  Headquartered  in 
Calgary,  Alberta,  ICS  Inc.  has  been  in  exist- 
ence since  1986. 

ICS  employs  15  people  at  its  15,000  square 
foot  manufacturing  facility.  Currently  the  plant 
has  a production  capacity  of  approximately 
$3  million  to  $4  million  per  year.  The  plant  has 
extensive  in-house  facilities  including:  com- 
plete pattern  and  mould  making  facilities, 
milling  and  mixing  by  attrition,  mould  identifi- 
cation and  storage,  drying  facilities,  gas  fired 
production  sintering,  research  and  develop- 
ment, marketing,  and  employs  CAD  in  the 
design  of  its  products.  ICS  complies  to  quality 
assurance  ISO-9002-87  standards  in  all  its 
production  and  procedures.  The  company 
believes  quality  and  service  are  key  compo- 
nents and  sets  high  standards  for  all  materials 
leaving  its  plant. 

The  company  uses  technology  it  has  ob- 
tained and  developed  to  manufacture  large, 
monolithic,  complex  and  custom  shapes  from 
high  density  alumina  and  alumina  bonded 
silicon  carbide  using  a special  casting  pro- 
cess. The  production  methods  employed  by 
ICS  allow  the  company  to  manufacture  the 
large  custom  shapes  while  keeping  pattern 
and  tooling  costs  to  a minimum.  These  meth- 
ods allow  for  the  economical  production  of 
quantities  of  any  size. 

ICS  uses  this  unique  structural  ceramic  tech- 
nology to  produce  ceramic  wear  resistant 
lining  systems.  These  products  are  designed 
to  be  used  in  hostile  environments  where  they 
will  be  subjected  to  such  extremes  as  sliding 
abrasion,  corrosion,  high  temperatures  or  ther- 
mal shock.  Due  to  their  durability  these  en- 
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ergy  resistant  products  are  ideal  for  applica- 
tions in  major  resource  industries. 

ICS  products  can  be  found  in  coal  and  mineral 
mining  operations,  tar  sands,  coal  fired  power 
plants,  potash,  pulp  and  paper,  grain  han- 
dling, oil  and  gas  as  well  as  steel,  cement,  and 
other  secondary  industries. 

In  addition  to  its  industrial  ceramic  products, 
ICS  produces  monolithic  compound  curved 
ceramic  plates  used  in  hard  armour  systems. 
These  high  density  plates  are  used  in  person- 
nel, staticand  vehicular  armoursystems  where 
protection  must  be  provided  from  multiple  hit, 
armour  piercing  ballistic  threats.  To  date,  these 
systems  have  been  purchased  for  use  by 
private  police  forces,  military  and  private  com- 
mercial agencies. 

ICS  has  been  successful  with  marketing  ef- 
forts in  Canada,  the  U.S.,  Australia,  and  the 
United  Kingdom.  Its  products  are  unique  and 
have  excellent  potential.  “What  we  are  deal- 
ing with  are  the  plastics  of  the  future,”  says 
Jim  Kalbfleisch,  President  of  ICS.  “This  indus- 
try has  tremendous  potential.  By  the  year 
2000  we  expect  to  see  sales  in  the  billions  of 
dollars  per  year  over  the  industry  as  a whole.” 
Currently,  the  greater  portion  of  ICS  sales  are 
facilitated  by  agents,  distributors,  and  original 
equipment  manufacturers.  Now  the  company 
is  setting  its  sights  on  the  future. 

ICS  wishes  to  expand  territories  into  the  Pa- 
cific Rim,  Europe,  and  the  Middle  East.  The 
company  also  wishes  to  expand  sales  in  its 
existing  markets  by  increasing  agent/distribu- 
tion representation.  Strategic  alliances  with 
original  equipment  manufacturers  and/orprod- 
uct  development/marketing  operations  will 
also  allow  ICS  to  increase  product  listings 
through  research  and  development.  Looking 
to  the  future,  ICS  would  also  be  interested  in 


acquiring  additional  and  related  ceramic 
technology  through  joint  venture,  incom- 
ing or  reciprocal  technology  licensing  with 
other  companies. 

“ICS  is  exploring  opportunities  for  outgo- 
ing technology  transfer  alliances.  We  will 
consider  the  outright  sale  of  technology 
and  transferof  technology  through  licens- 
ing agreements  or  plant  replication,”  says 
Kalbfleisch. 

As  a company  on  the  leading  edge  of 
ceramics  technology,  the  future  potential 
of  ICS  looks  bright.  If  you  are  interested  in 
exploring  opportunities  for  the  formation 
of:  technology,  product,  market/distribu- 
tion, investment,  territorial  international 
strategic  alliances,  or  other  ways  in  which 
you  can  be  part  of  ICS’s  future,  contact: 

Mr.  Jim  Kalbfleisch 

President 

ICS  Inc. 

Bay  C.  7004  - 5 Street,  S.E. 

Calgary,  Alberta 
T2H  2G3 

Telephone:  (403)253-2793 
Telefax:  (403)255-2346 

or 

Investment 

Economic  Development  and  Trade 
7th  Floor,  Sterling  Place 
9940-106  Street 
Edmonton,  Alberta 
T5K  2P6 

Telephone:  (403)427-3300 
Telefax:  (403)422-9319 
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INVESTMENT  MATCHING  SERVICE  OF  ALBERTA 


Success  Stories 


Smart  Cards  Meet 
Their  Future 


Marcel  Graves’  company,  Identity  Systems 
International  Inc.,  was  formed  in  1988  to  de- 
velop a fraud-proof  system  of  personal  iden- 
tification utilizing  “smart  cards.”  In  the 
beginning,  the  company  was  getting  along 
fine  working  with  friends  and  relatives. 

Then  Graves  learned  of  the  Investment  Match- 
ing Service  of  Alberta  (IMSA)  and  decided  to 
find  out  about  the  magnitude  of  potential 
investors.  “My  philosophy  is  to  leave  no  stone 
unturned  when  looking  for  investors,”  ex- 
plained Graves,  President  of  Edmonton-based 
Identity  Systems  International  Inc.  “So  when 
I heard  of  IMSA  at  a trade  seminar  I was 
interested.” 

During  his  initial  discussion  with  an  IMSA 
Investment  Coordinator  in  the  Fall  of  1989, 
Graves  was  asked  to  put  together  an  Execu- 
tive Summary  outlining  the  company’s  history 
and  its  management,  the  product,  the  market 
and  marketing  strategy,  and  investment  re- 
quirements. He  was  also  required  to  prepare 
a business  plan.  “We  had  a meeting  and  I 
submitted  the  work  we’d  completed,”  remem- 
bers Graves.  “With  this  information  Economic 
Development  and  T rade  was  able  to  generate 
awareness  of  our  investment  opportunity  and 
introduce  us  to  private  sector  investors.” 

The  smart  card  system  includes  a computer 
terminal,  smart  card,  card  reader  and  a finger- 
print scanner.  It  can  be  used  for  physical 
access  control,  computer  network  access, 
credit  cards,  passports,  travel  visas  and  any 
other  form  of  documentation  where  fraud  may 
be  a concern.  Because  an  individual’s  finger- 
print is  digitized  into  a microchip  that  is  affixed 
to  the  card,  it  precludes  the  fraudulent  dupli- 


cation that  can  occurwith  magnetic  strip  cards. 
A production  model  has  been  in  place  at  the 
University  of  Alberta  Hospitals  since  Decem- 
ber, 1990  to  test  the  system.  A Canadian 
patent  has  been  filed  with  patents  pending  in 
several  other  countries. 

In  May,  1 991 , Graves  met  with  a British  inves- 
tor who  was  looking  at  12  business  opportu- 
nities. “He  short-listed  it  to  three,  looked 
carefully  at  the  three  and  in  July  he  chose 
Identity  Systems  International.” 

Graves  believes  that  participation  in  IMSA  is 
“undoubtedly  an  appropriate  way  of  pursuing 
investors  and  strategic  alliances.”  With  one 
successful  set  of  negotiations  under  his  belt, 
he  is  now  in  touch  with  representatives  of 
another  British  company  who  have  asked  for 
his  business  plan.  “We’re  open  to  a number  of 
possibilities,”  says  Graves.  “In  the  area  of 
commercial  collaboration,  we  would  be  more 
than  interested  in  striking  an  arrangement  for 
equity  participation  or  distribution  and  mar- 
keting rights.  There  are  groups  out  there  who 
could  be  very  strong  allies.” 
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ACQUISITIONS  WANTED 


#99004 

Public  Venture  Capital 
Company 


This  Edmonton  based  public  company  (listed 
on  the  Alberta  Stock  Exchange)  is  interested 
in  acquiring  operating  companies  to  add  to 
the  two  subsidiaries  it  is  currently  operating. 
The  company’s  strategy  is  to  build  a diversi- 
fied portfolio  of  operating  companies  in  west- 
ern Canada.  Growth-oriented  ventures 
requiring  a minimum  investment  of  $500,000 
will  be  considered. 

The  company  has  an  experienced  manage- 
ment team,  is  well  financed,  has  connections 
in  the  venture  capital  industry  and  is  seeking 
acquisitions  on  the  following  basis: 

1 . Company  must  have  a successful  operat- 
ing history. 

2.  Company  must  have  fixed  assets. 

3.  Company  must  have  senior  management 
willing  to  stay  and  participate  with  the  growth 
of  the  parent  company. 

4.  No  start  ups. 

5.  No  high  tech  ventures  requiring  high  spe- 
cialization. 

6.  No  bail-out  situations. 

The  company  is  interested  in  talking  to  the 
owners  of  small  to  medium  sized  Alberta 
businesses  who  would  like  to  become  part  of 
a larger  operation.  Should  you  wish  to  realize 
some  capital  gain  from  the  growth  of  your 
business  now,  but  be  willing  to  stay  and  run 
your  business  to  achieve  further  growth  as 
part  of  a larger  public  company,  please  con- 
tact IMSA. 


#99041 

Oil&  Gas  Service 


This  Canadian  based  company  specializes  in 
products  and  services  used  in  the  oil  and  gas 
industry.  The  company’s  core  business  today 
is  based  in  Western  Canada,  with  a strong 
presence  in  Alberta,  servicing  products  used 
for  the  exploration,  production  and  gathering 
of  oil  and  gas. 

The  company’s  new  strategic  plan  is  de- 
signed to  aggressively  pursue  established 
and  new  products  that  complement  its  exist- 
ing product  lines.  The  company  will  target 
these  products  at  specialized  markets  in 
Canada  as  well  as  internationally,  where  tech- 
nology, innovation,  service  and  quality  are 
rewarded  by  strong  business  growth. 

The  company  has  a diverse  and  experienced 
management  team,  is  well  financed  and  is 
traded  actively  on  the  Toronto  Stock  Ex- 
change. Acquisitions  may  be  made  through 
outright  purchase,  joint  venture  or  technology 
transfer  arrangements.  The  company  has  a 
strong  marketing  presence  and  is  well  known 
throughout  the  gas  and  oil  industry. 

Acquisition  companies  of  interest  would  cur- 
rently have  sales  in  the  $20  - $30  million 
range  and  would  be  able  to  provide  a five  year 
business  plan  including  proforma  statements, 
market  potential,  corporate  structure  and  a 
current  clientele  list. 

The  management/shareholder  groups  would 
consider  the  purchase  of  licensing  rights  to 
new  product  lines  and/or  taking  equity  posi- 
tions in  manufacturing  opportunities. 
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#99083 

Advanced  Material 
Technologies 


This  Western  Canadian  based  company  spe- 
cializes in  the  research,  development  and 
commercialization  of  advanced  industrial 
materials  and  systems  for  the  aerospace, 
electronics  and  process  industries.  The 
company’s  strategic  plan  is  designed  to  ag- 
gressively pursue  alliances  for  current  activi- 
ties which  will  broaden  both  its  business  and 
technical  expertise. 

The  company  has  an  experienced  manage- 
ment team  and  is  well-financed.  Acquisitions 
and  alliances  may  be  achieved  through  out- 
right purchase,  joint  venture  or  technology 
transfer  arrangements. 

Of  interest  are  companies  that  currently  have 
sales  in  the  $50  to  $250  million  range  and 
would  be  able  to  provide  a nucleus  of  oppor- 
tunity with  significant  potential  for  a current 
customer  base.  Benefits  will  be  realized  jointly 
as  the  result  of  the  synergism  of  compatible 
corporate  cultures. 

Eligible  companies  would  possess  common 
interests  and  expertise  relevant  to  advanced 
material  technologies  and  markets.  Suitable 
alliances  must  have  the  potential  for  growth 
and  profitability  in  order  for  attractive  benefits 
to  accrue  to  all  proponents  of  the  venture. 


#99150 

Manufacturing  Opportunities 


This  Grande  Prairie  machining/fabricating 
group  of  companies  is  seeking  new  manufac- 
turing opportunities  for  the  North  American 
market.  The  group’s  equipment  includes  4 - 


CAD  Stations,  2 - CNC  Mazak  Turning  Cen- 
tres, 2 - CNC  Mazak  Milling  Machines  plus  a 
full  standard  machine  shop.  Flame  cutting, 
metal  forming,  and  specialty  and  pressure 
welding  services  are  available.  The  entire 
26,000  square  feet  of  shop  is  under  5 ton 
cranes.  The  90  employees  average  five  years 
employment  within  the  group. 

Previous  manufacturing  experience  has  been 
in  logging  equipment,  oilfield  tools,  structural 
steel,  excavator  and  crawler  attachments, 
and  heli-portable  seismic  rigs.  The  company 
has  taken  main  line  heavy  duty  standard 
excavators  and  completely  converted  these 
machines  into  forestry  delimbers  and  filler- 
bunchers.  Moveover,  the  engineering  group 
will  assist  in  the  design  of  products.  A market- 
ing network  forthe  forestry  industry  is  in  place. 


#99159 

Oil  & Gas  Investment 
Syndicate 


This  Edmonton  based  investment  syndicate 
is  looking  for  an  investment  opportunity  in  the 
oil  or  gas  industry  located  anywhere  in  the 
province  of  Alberta.  The  syndicate  has 
$200,000  to  invest  and  would  entertain  the 
possibility  of  syndicating  with  other  investors 
to  establish  larger  projects.  The  investment 
group  would  want  to  play  a management  role 
in  the  joint  venture  project. 

Specifically,  the  syndicate  seeks  wells  of  shal- 
low depths,  close  to  tie  ins,  with  production 
equipment  in  good  shape  and  contracts  for 
gas  available.  Projects  could  include  existing 
or  abandoned  oil  and  gas  wells  which  would 
take  a minimum  of  work  to  put  back  into 
production. 
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ALBERTA  INVESTMENT  OPPORTUNITIES 


The  following  Alberta  investment  opportu- 
nities are  seeking  $1  million  or  more: 


Pipeline  Investment 


As  the  largest  oii  pipeliner  in  Alberta, 
moving  about  25  percent  of  all  oil  pro- 
duced in  the  province,  the  company  has  q n 
identified  opportunities  for  interested  par-  O £ U 
ties  to  buy  major  Alberta  and  Canadian 
pipeline  systems.  The  operations  do  not 
represent  extremely  high  earnings,  but 
cash  flow  is  good  and  the  investment  is 
very  low  risk.  The  company  has  consider- 
able expertise  and  is  seeking  venture 
partners  prepared  to  invest  between  $200 
and  $400  million. 


Natural  Resource 
Exploration 


This  Canadian  natural  resource  develop- 
ment corporation  is  the  fifth  largest  pub- 
licly traded  oil  & gas  firm  in  the  country.  It 
has  an  active  and  successful  exploration 
program.  The  company  has  farm  in  op- 
portunities ranging  from  $1  million  up  to 
$15  or  $20  million  per  year  for  which 
investors  are  being  sought. 


Specialized  Real  Estate 
Development 


This  government-supported  Edmonton 
technology  development  group  seeks  a 
partner  with  investment  capital  to  partici- 
pate in  the  construction  of  commercial/ 
industrial  multi-tenant  buildings  for  occu- 
pancy by  growing  advanced  technology 
companies.  Approximately  $3  to  $5  mil- 
lion is  required  for  the  first  phase  of  devel- 


opment, for  which  the  site  selection,  pre- 
liminary design,  financial  analysis  and 
anchor  tenant  identification  have  been 
completed.  The  agency  can  provide  sig- 
nificant marketing  and  leasing  support  to 
the  investment  partner  in  this  project. 


Four  Seasons  Resort 
Development 


This  recreation  area,  located  on  a pictur- 
esque lake  250  kilometres  north  of  Edm- 
onton, was  incorporated  in  1 979,  and  has 
developed  and  improved  its  facilities  over 
a number  of  years.  The  area  presently 
includes:  a campground,  cabins,  boat 
rentals,  store,  cottage  and  recreational 
vehicle  (R.V.)  site  leases  and  utility  sys- 
tems. To  date  $1.2  million  has  been  in- 
vested on  upgrading.  Plans  are  ready  for 
a 190  unit  R.V.  land  condominium  and  a 
1 25  lot  cottage  development  site,  as  well 
as  re-developing  the  existing  cabin/par- 
tial service  campsite  to  a full  service  R.V. 
area  and  a 16  unit  upscale  chalet  to  be 
centred  lakeside.  Equity  capital  of  $1 .4 
million  is  being  sought  to  capitalize  on  this 
joint  venture. 


Simulation  Software 


This  Calgary  software  company  has  in- 
vested $5,275  million  into  the  develop- 
ment of  Time  Warp  technology  since  1 988. 
TimeWarp  is  a Unix  based  software  ex- 
ecutive that  accelerates  the  execution  of 
simulations  on  distributed  and  parallel 
computers.  The  company  has  recently 
negotiated  a contract  to  develop  a suite  of 
simulation  products  that  are  aimed  at 
telecommunication  planners,  engineers 
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and  network  managers.  Major  customers 
include:  A.G.T.  Corporation,  Bell  North- 
ern Research,  U.S.  Army  TRADOC  Com- 
mand, Mitre  Corporation,  Canadian 
Defence  Department,  and  the  U.S.  Navy. 
The  company  is  seeking  $4  million  in 
equity  forfurther  product  development,  to 
increase  its  marketing  presence  in  the 
U.S.,  and  for  additional  distribution  chan- 
nels. 


Manufacturing  — Custom 
Printed  Bags 


This  Lethbridge  based  company,  estab- 
lished in  1982,  manufactures  polyethyl- 
ene plastic  film.  The  film  is  marketed  in 
the  form  of  rolled  tubing  and  sheeting, 
and  various  types  of  plastic  bags,  both 
printed  and  plain,  coloured  and  clear. 
Markets  served  consist  of  industrial,  agri- 
cultural, commercial,  institutional,  retail 
and  government.  The  owner  wishes  to 
sell  and  is  seeking  $1.5  million,  which 
includes  equipment,  inventories  and  cus- 
tomer lists. 


High-Tech  Additions  for 
Homes 


This  Edmonton  based  company,  which 
became  active  in  1 988,  proposes  to  build 
modular  pre-manufactured  home  addi- 
tions for  consumer,  commercial  and  rec- 
reational markets.  The  construction  would 
involve  modular  post  and  beam  struc- 
tures with  interchangeable  roof,  floor  and 
wall  systems.  The  company  expects  sales 
of  $22  million  within  four  years.  Equity 
capital  of  $1.1  million  is  required  to  de- 
velop plant  facilities. 


Electro  Optics  Company 


This  Calgary  based  company,  founded  in 
1 979 , has  done  electro  optics  contracting 
and  research  and  development  since  this 
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time.  The  company  has  invested  $1  mil- 
lion in  the  development  of  a remote  sens- 
ing instrument  which  isthe  most  advanced 
unit  of  its  type  in  existence.  The  new 
product  is  poised  to  capture  a significant 
share  of  a $60  million  market.  The  com- 
pany is  seeking  an  investment  of  up  to  $1 
million  from  one  or  more  investors  for 
expansion. 


663 


Electronic  Security 


This  Calgary  based  company,  incorpo- 
rated in  1988,  markets  turnkey  security/ 
environmental  system  packages.  These 
wireless  state-of-the-art  systems  provide 
24  hour  central  monitoring  for  intrusion, 
fire,  medical  alert,  and  other  perils.  After 
two  years  of  market  development,  the 
company  now  seeks  $1 .25  million  to  com- 
plete a backlog  of  orders  and  initiate  its 
market  expansion  plan. 


675 


Sports  Racing  Car 


827 


The  revolutionary  design  for  this  car  was 
perfected  at  the  Southern  Alberta  Insti- 
tute of  Technology . The  company,  formed 
in  Calgary  in  1989,  has  developed  a high 
speed  prototype,  and  is  seeking  $1.5 
million  to  begin  manufacturing  in  Alberta. 
The  fast  growing  North  American  recre- 
ational motorsport  market  is  the  initial 
target  niche,  although  broader  markets 
offer  almost  unlimited  scope  for  future 
expansion.  The  company  projects  sales 
of  over  $10  million  per  year  in  a market- 
place where  there  is,  as  yet,  little  compe- 
tition. 


Drug  Store  Chain 
Expansion 


This  Calgary  drug  store  chain,  has  been 
in  operation  since  1976,  specializing  in 
consumer  pharmaceutical  and  general 


store  sales.  The  individual  stores,  which 
vary  in  size  from  3,000  to  44,000  square 
feet,  carry  ail  drug  store  needs:  prescrip- 
tion drugs,  overthe  counter  drugs,  as  well 
as  post  office,  card  shops,  toys,  and  cos- 
metics, with  a variety  of  seasonal  and 
sundry  items.  The  current  annual  market- 
ing budget  of  $400,000  is  primarily  con- 
centrated in  newspapers  and  radio  ads, 
household  flyers  and  in-store  promotions. 
Television  advertising  is  anticipated  for 
the  upcoming  year.  Present  returns  on 
equity  carry  from  20  to  35  percent  annu- 
ally. The  company  is  seeking  new  equity 
of  $1  million  to  allow  for  further  expan- 
sion. 


Fingerprinted  “Smart 
Cards” 


This  Edmonton  company,  incorporated  in 
1988,  is  in  the  final  development  and 
testing  stage  of  an  integrated  personal 
identity  system.  The  “Smart  Cards”  in- 
volve microchips  for  credit  cards,  pass- 
ports, travel  visas,  health  care  systems, 
and  other  forms  of  documentation  where 
fraud  may  be  suspected.  Fingerprint  digi- 
talization techniques  are  united  with 
“Smart  Cards”  for  user  identification  pur- 
poses. Presently  $550,000  of  equity  and 
$261 ,000  in  grants,  tax  credits  and  zero 
percent  loans  have  been  invested  in  the 
project.  Additional  equity  of  $1 .25  million 
is  required  over  the  next  two  years  to 
complete  the  development  and  market 
the  current  system. 


New  Mechanical  Coupler 


This  Edmonton  company,  established  in 
1988,  has  designed  and  patented  a me- 
chanical coupler  which  has  the  ability  to 
rotate,  fold  and  lock  moving  parts.  Two 
lines  of  “state  of  the  art”  ice  fishing  equip- 
ment have  been  designed  around  this 


coupler  and  the  company  will  go  into 
production  in  1992.  Major  Canadian  chain 
stores  have  agreed  to  carry  the  product. 
The  ice  fishing  equipment  is  only  the  first 
of  several  new  products  to  use  this  new 
patented  coupler.  Equity  of  $1  million  and 
preferably  a participating  investor  is  re- 
quired to  meet  current  goals. 
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Flat-Proof  Bicycle  Tires 
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This  Calgary  company  started  operations 
in  1989  to  manufacture  and  market  a 
bicycletire  which  is  totally  puncture-proof, 
can  never  lose  air,  has  no  valve  stem, 
requires  no  maintenance  and  provides  a 
soft,  air-cushioned  ride.  The  company  is 
interested  in  sourcing  $1  million  of  invest- 
ment capital  to  expand  its  operation  and 
take  the  project  to  the  next  level.  The 
company  is  interested  in  investors,  a joint 
venture  and/or  technology  transfer  with  a 
licensing  agreement  from  parties  capable 
of  manufacturing  the  product. 


Dry  Pipe  Sprinkler  System 


This  company,  located  130  miles  north- 
east of  Edmonton,  was  incorporated  in 
1988  to  design  and  manufacture  an  air 
pressurized  dry  pipe  sprinkler  system  for 
residential  and  small  to  medium  commer- 
cial and  industrial  buildings.  The  system, 
patented  in  Canada  and  the  United  States, 
is  in  the  final  stage  of  regulatory  approval. 
It  does  not  have  the  problems  of  freezing 
or  possible  main  water  source  contami- 
nation and  by  current  estimates  the  cost 
will  be  less  than  one-half  that  of  wet 
systems.  An  equity  investment  of  $1.5 
million  is  required  to  start  manufacturing 
and  marketing  of  the  system.  Investors 
with  marketing  and/or  general  manage- 
ment experience  are  of  particular  interest 
to  the  company. 
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Pharmaceutical  Products 


Based  in  Calgary,  this  company  com- 
menced operations  in  1987,  and  is  de- 
voted to  the  development  of  novel 
pharmaceutical  products  and  their  com- 
mercial exploitation  by  means  of  licens- 
ing out  to  established,  full  scale, 
pharmaceutical  companies  worldwide. 
This  company  seeks  interested  parties 
capable  of  financing  the  clinical  trials  of 
three  products.  These  products  are  treat- 
ments for  acne  and  cold  sores,  genital 
herpes,  and  psoriasis.  Equ ity  capital  of  $2 
million  is  being  sought. 


High  Volume/G-Force 
Centrifuge 


This  Calgary  company,  incorporated  in 
1985,  manufactures  and  rents  high-vol- 
ume, high-G-force  centrifuges  for  use  on 
drilling  rigs.  Government  environmental 
regulations  now  discourage  the  use  of 
sumps  and  recommend  centrifuges  be 
used  to  clean  and  recondition  fluids  at  the 
well  sites.  These  new  guidelines  have 
created  an  immediate  demand  for  centri- 
fuge equipment.  However,  a shortage  of 
working  capital  has  prevented  the  com- 
pany from  capitalizing  on  these  new  mar- 
kets. Equity  of  $1  million  is  required  by  the 
company  to  enable  it  to  produce  20  per- 
cent of  the  total  market  needs.  An  inves- 
tor would  receive  5,000  shares  for  each 
$100,000  of  investment. 


Apparel/Trading  Company 


This  Calgary  based  operation,  founded  in 
1983,  is  a prominent  apparel  company, 
holding  various  licenses  for  the  major 
sports  leagues.  The  company  seeks  to 
complete  a vertical  operational  expan- 
sion of  the  business  into  the  U.S.  and 
Asia.  Equity  capital  of  $5  million  is  being 
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sought,  preferably  from  a strategic  part- 
ner. 


Compressed  Natural  Gas 
Cylinders 


This  manufacturing  company,  incorpo- 
rated in  1992,  is  planning  to  locate  to  an 
area  south  of  Calgary.  The  company  has 
developed  a high-tech  compressed  natu- 
ral gas  (CNG)  cylinder,  of  superior  de- 
sign, strength  and  of  lighter  weight  than 
any  competitive  units,  for  use  in  the  auto- 
motive industry.  Existing  equipment  has 
been  redesigned  by  the  company’s  prin- 
cipals to  manufacture  these  state  of  the 
art  CNG  cylinders.  Between  $1 .5  and  $2 
million  (depending  on  whetheran  existing 
facility  can  be  located  or  if  new  premises 
have  to  be  built)  equity  is  required  for 
purchase  of  assets,  inventory  and  operat- 
ing capital. 
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Transport  Administration 


Incorporated  in  1984,  this  Edmonton 
based  company  will  introduce  a transport 
administration  development  that,  with  the 
introduction  of  a user  friendly  computer  to 
the  cab  of  a truck,  including  an  improved 
cost  effective  management  program,  will 
generate  substantial  freight  savings.  At 
the  same  time,  the  product  will  improve 
the  degree  of  quality  and  service  that 
shippers  cu rrentiy  enjoy , without  adversely 
affecting  the  trucker’s  abilities  and  net 
revenues.  The  project  requires  $5  million 
to  complete  this  venture. 
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Oilfield  Wireline  and  Well 
Testing  Service  Company 


This  Edmonton  area,  publicly  traded  com- 
pany, was  incorporated  in  1986,  and  is 
involved  in  wireline  services  covering  the 
Canadian  market.  The  wireline  division  is 
the  largest  in  Canada,  while  the  well  test- 
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ing  division  ranks  in  the  top  three  or  four 
in  the  country.  Current  sales  are  in  the 
$7.5  million  range  and  the  company  is 
operating  in  a positive  net  profit  position. 
With  the  proper  capital  injection  for  work- 
ing capital  and  expansion,  sales  are  pro- 
jected to  be  $1 6.5  million  by  1 993.  Equity 
of  $1.5  million  is  being  sought  and  con- 
vertible shares  are  being  offered. 
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Banff/Canmore  Resort 
Development 
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This  Calgary  company,  incorporated  in 
1989,  is  in  the  process  of  developing 
2,600  acres  in  the  Banff/Canmore  corri- 
dor. The  development  will  include  inter- 
national hotels,  world  class  golf  courses 
and  residential  subdivisions.  Initial  plan- 
ning studies  have  been  completed.  In- 
vestors are  being  sought  to  participate  in 
all  phases  of  this  $117  million  project. 


Medical  Latex  Gloves 
Manufacturer 


This  Calgary  based  manufacturerof  medi- 
cal and  dental  examination  gloves  was 
incorporated  in  1989.  Its  primary  prod- 
ucts are:  ambidextrous  single  use  exami- 
nation gloves,  anatomically  correct  single 
use  master  fit  gloves,  and  single  use, 
sterile  latex  surgical  and  procedural 
gloves.  At  present,  the  company  is  pro- 
ducing 5 million  gloves  per  month,  but  is 
unable  to  meet  the  market  demand  for  its 
products.  Plant  capacity  is  8 million  gloves 
per  month.  A total  of  $3.5  million  has  been 
invested  to  date.  The  company  now  seeks 
new  equity  of  $1 .25  million  to  reduce  its 
debt  and  to  provide  increased  working 
capital. 
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Endarterectomy  Catheter 


This  Edmonton  company  has  been  in 
business  since  1 990.  The  principals  have 


developed  a new  endarterectomy  cath- 
eter to  be  used  to  remove  atherosclerotic 
vascular  obstructions.  The  company  re- 
quires two  years  to  complete  its  experi- 
mental evaluation  and  the  clinical  trials  of 
its  product.  Sales  are  projected  to  be  in 
the  $10  million  range  by  the  fourth  year. 
Equity  of  $1.5  million  is  being  sought  to 
complete  the  trials  and  development  of 
the  product.  Provincial/Federal  govern- 
ment grants,  tax  credits  and  zero  interest 
loans  are  available  for  this  project. 
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This  Calgary  company,  incorporated  in 
1990,  has  acquired  technology  which  has 
demonstrated  it  can  thermally  remove 
and  destroy  hydrocarbons  in  contami- 
nated soil.  The  company  markets  its  ser- 
vices in  both  Canada  and  the  U.  S.  and  is 
on  the  invited  bid  list  of  several  major  oil 
companies.  Some  permitting  is  already  in 
place  in  several  Canadian  provinces  and 
preliminary  applications  have  been  made 
in  the  U.S.  Equity  capital  of  $1  million  is 
being  sought  to  complete  the  acquisition 
of  the  equipment  required  as  well  as  to 
enhance  present  promotional  activities. 


Oil  and  Gas  Development 


This  Calgary  based  oil  and  gas  explora- 
tion, development  and  production  com- 
pany commenced  operations  in  1 987.  Its 
acquisition  efforts  have  been  directed  at 
quality  gas  and  oil  reserves  in  areas  of 
Alberta  and  British  Columbia  which  hold 
potential  for  the  creation  of  added  value 
through  further  development  and  from 
improved  marketing  arrangements  of  ex- 
isting reserves.  Existing  oil  and  gas  as- 
sets were  purchased  for  $1 3.5  million  and 
have  been  evaluated  by  reputable  inde- 
pendent consultants  to  have  a value  ex- 
ceeding $20  million  (20  percent 
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discounted  cash  flow  on  proven  proper- 
ties). The  company  is  seeking  $5  million 
in  new  equity  and  will  entertain  minimum 
investments  of  $135,000.  Significant  in- 
vestors could  be  included  on  the  Board  of 
Directors. 


Land  Development 


This  Grande  Prairie  company  (430  miles 
northwest  of  Edmonton),  has  340  acres 
of  prime  residential  land  with  develop- 
ment approvals  in  place.  The  project  sur- 
rounds a spring  fed  lake  and  a total  of 
1 ,050  lots  were  developed  over  a ten  year 
period.  Architectural  design  and  engineer- 
ing initiatives  are  currently  underway  and 
53  lots  were  on  stream  in  1991.  The 
principal  has  a $1 .8  million  equity  position 
in  the  project  and  is  offering  a 50  percent 
ownership  position  for  an  equity  invest- 
ment of  $2  million.  The  payback  period  for 
the  project  is  3.5  years. 


Premiere  Golf  Coursej 
Lodge 


This  company,  incorporated  in  1989,  has 
land  and  development  plans  in  place  to 
construct  a premiere  eighteen  hole  golf 
course  near  Wetaskiwin,  thirty  miles  south 
of  Edmonton.  The  championship  rated 
course  is  to  be  located  amongst  mature 
trees  and  will  crisscross  two  creeks  pro- 
viding an  exceptional  course  design.  Rev- 
enues of  $4.4  million  and  pre-tax  profits  of 
$1.7  million  are  projected  within  three 
years  of  operation.  An  equity  investment 
of  $3.8  million  is  required  to  complete  the 
development  of  the  course  and  facilities. 


Precious  Gem  Production 


This  Calgary  company  commenced  op- 
erations in  1991,  and  proposes  to  mine, 
manufacture  and  market  ammonite  gem- 
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stones  in  Canada  and  the  U.S.  They 
currently  own  7,800  acres  of  high  quality 
gemstone  bearing  leases  in  Alberta  as 
well  as  an  option  to  purchase  a mine  site 
in  Montana.  The  market  potential  in 
Canada  is  $30  million  annually  and  the 
Montana  site  will  enhance  their  initiatives 
in  the  U.S.,  whose  markets  are  estimated 
to  be  up  to  fifteen  times  larger  than 
Canada’s.  A joint  venture  partner  or  an 
equity  investment  of  $1  million  is  required 
and  minimum  investments  of  $100,000 
will  be  considered. 


Manufacturer  — Wood 
Products 


After  two  years  of  research  and  $1 50,000 
spent  on  product  and  market  develop- 
ment, this  northwestern  Alberta  based 
company  was  incorporated  in  1991  to 
take  advantage  of  the  growing  need  for 
specialty  and  value  added  wood  products 
in  the  California  marketplace.  Initial  con- 
tact with  potential  customers  has  been 
very  positive  and  there  are  extremely 
good  possibilities  of  entering  into  long 
term  contracts.  In  order  to  construct  a 
sawmill,  drying  kiln  and  manufacturing 
plant  to  take  part  in  the  growing  forest 
industry  in  Alberta,  equity  of  $1 .9  million  is 
required. 
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Feature  Film  Movie 


This  new  Calgary  based  film  production 
company  wishes  to  produce  a series  of 
feature  films  and  eventually  establish  a 
brick  and  mortar  film  industry.  The  princi- 
pals, who  have  fifteen  years  of  combined 
experience,  have  wo  n critical  acclaim  and 
several  awards  and  nominations  for  pro- 
duction and  cinematography.  The  pro- 
ducer has  worked  in  feature  films  such  as, 
Hand  in  Hand,  Heaven  and  Earth,  Be- 
trayed, Rad  and  Superman  III.  The  asso- 
ciate producer  has  ten  years  experience 
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shooting  feature  films,  commercials,  mu- 
sic videos,  documentaries,  dramatic 
shorts  and  promotional  films.  Their  first 
major  motion  picture  is  already  well  ad- 
vanced and  will  take  $7  million  to  produce 
and  $7  million  to  distribute.  Minimum  eq- 
uity investments  of  $1 50,000  will  be  con- 
sidered. 


Remote  Computerized 
Monitoring 


This  Calgary  company,  established  in 
1 980,  designs  and  manufactures  “Super- 
visory Control  and  Data  Acquisition”  sys- 
tems. SCADA  permits  users  to  monitor 
and  control  remote  facilities  from  one  or 
several  control  centres  and  is  used  pri- 
marily by:  government  utilities;  rail  transit, 
pollution  control/environment;  oil  and  gas 
production,  pipeline  and  processing  com- 
panies; and  process  and  discrete  control 
industries.  The  market  potential  is  esti- 
mated to  be  $1  to  $5  billion  annually  and 
to  date,  sales  exceed  $17  million.  Equity 
of  $4  million  is  being  sought  to  strengthen 
the  marketing  position  in  the  international 
marketplace  and  either  a passive  inves- 
tor or  one  who  wishes  to  participate  in  a 
marketing  for  finance  capacity  is  wel- 
come. 


Golf  Course  and  Country 
Club 


This  Edmonton  golf  partnership,  estab- 
lished in  1989,  is  developing  a semi- 
private 1 8 hole  golf  course  within  the  city 
boundaries.  The  first  nine  holes,  practice 
range  and  irrigation  pond  have  been  con- 
toured with  tees  and  greens  roughed  in. 
All  permits,  engineering  and  course  de- 
sign are  in  place.  The  appraised  value 
when  completed  is  estimated  to  range 
from  $3.25  to  $3.5  million.  Equity  of  $1 
million  is  required,  preferably  five  inves- 


tors at  $200,000,  with  each  investor  re- 
ceiving a 1 0 percent  equity  in  the  project. 


Rail  Road  Car  Refurbishing 


This  Calgary  based  company  was  incor- 
porated in  1991 , and  provides  railcar  re- 
furbishing services  for  large  transportation 
companies  such  as  ACF,  BF  Goodrich, 
Dow,  Home  Oil,  and  NW  Oklahoma.  It 
provides  services  for  the  re-building,  re- 
paircoating, and  lining  of  freight  cars.  The 
company  has  already  achieved  profitabil- 
ity in  its  short  history  operating  in  Western 
Canada  and  now  wishes  to:  expand  its 
company  awareness  in  the  U.S.  and 
Canada,  establish  its  reputation  as  the 
“First  Canadian  Ship”  able  to  compete 
with  United  States  based  repair  facilities, 
establish  its  reputation  as  a quality  cus- 
tomer service  oriented  shop,  and  develop 
a loyal  long-term  customer  base.  The 
company  is  seeking  investment  capital  of 
$1  million  to  become  more  competitive  by 
reducing  debt  and  to  purchase  a wheel 
lathe  to  increase  revenues  by  an  addi- 
tional $750,000  per  year. 


Reversible/Variable  Pitch 
Fan 


This  Edmonton  company,  incorporated  in 
1988,  has  the  proprietary  rights  to  a re- 
versible/variable pitch  fan  and  the  tech- 
nology used  in  its  manufacture.  The 
company  will  produce  and  market  a full 
line  of  fan  products  to  service  the  heavy 
equipment  market.  Patents  are  pending 
in  Canada,  the  U.S.,  Japan,  Europe  and 
Brazil.  Now  equipment  operators  can 
manually  slow  or  reverse  air  flow  and 
clean  clogged  radiators  without  stopping 
or  shutting  down  the  equipment.  The  sys- 
tem can  also  be  set  automatically  to  do  all 
the  functions.  Equity  of  $1.5  million  is 
required  for  continuing  development,  in- 
ventory and  working  capital.  Licensing 
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agreements  for  manufacturing  will  also 
be  considered  for  Asia,  Europe  and  South 
America. 


Telecommunicator/Data 

Organizer 


This  Edmonton  company,  incorporated  in 
1989,  has  developed  a multi-function, 
pocket-size  personal  telecommunicator/ 
data  organizerthat  is  the  first  of  its  kind.  It 
will  also  be  used  as  a telecommunication 
device  for  the  deaf  (TDD).  The  company 
has  successfully  combined  advanced 
technologies  from  telex,  facsimile,  TDD 
and  pocket  organizer  disciplines  into  a 
hand  held,  personal  communicator  with 
multi  functions.  An  equity  investment  of 
$1 .4  million  is  required  for  manufacturing, 
inventory,  administration  and  marketing. 
The  company  would  welcome  an  active 
or  passive  investor. 


Integration  Software 


This  Edmonton  company,  incorporated  in 
1990,  is  on  the  leading  edge  in  develop- 
ing three  complementary  software  sys- 
tems: a relational  database  management 
functional  and  performance  test  system, 
an  information  engineering  system  (inte- 
gration tool)  to  build  a uniform  company 
wide  data  base  from  descriptions  of  exist- 
ing databases  and  files,  and  an  integra- 
tion technology  to  enable  corporations  to 
access  and  integrate  data  from  multiple 
data  sources  through  a single  user  inter- 
face. All  three  products  are  universal, 
platform  and  application  independent.  The 
first  two  are  fully  developed  and  tested 
and  the  third  is  in  the  final  stages  of 
development.  The  company  plans  are 
based  on  global  market  potentials  and 
requires  equity  of  $2.5  million  to  complete 
the  integration  technology  and  fund  the 
distribution  and  support  of  the  three 
products. 
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Drill  Bit  Manufacturer 


This  company,  formed  in  1 992  and  based 
in  central  Alberta,  is  planning  to  manufac- 
ture a limited  line  of  down  hole  drill  bits 
consisting  of  4 1/2"  and  4 3/4"  sizes.  The 
bits  are  primarily  for  use  by  the  oil,  mining, 
water  and  construction  industries.  Cur- 
rently, there  are  no  Canadian  manufac- 
turers and  the  major  U.S.  firms  are  not 
focusing  on  these  smaller  sizes.  Based 
on  the  current  demand  for  standard  drill 
bits,  the  company  is  looking  for  an  invest- 
ment of  $2.8  million  to  begin  manufactur- 
ing of  these  quality  drill  bits. 


Waste  Management 
Turnkey  Systems 


This  company,  based  in  Calgary  since 
1 985,  with  offices  in  Texas  and  Malaysia, 
has  developed  a decentralized  treatment 
application  for  small  and  medium  water/ 
sewage  flow  systems.  It  can  provide  a 
turnkey  package  designing,  constructing, 
installing  and  operating  water  treatment 
plants  for  both  domestic  sewage  and  in- 
dustrial wastewater  systems.  The  man- 
agement has  vast  experience  in  this  field 
and  the  debt  free  company  already  has 
achieved  over  $1  million  per  year  in  sales. 
Equity  of  $1 .25  million  is  being  sought  to 
fund  further  expansion  and  minimum  in- 
vestments of  $250,000  will  be  accepted. 
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Dangerous  Goods  Storage 
Lockers 


This  Calgary  company  has  been  design- 
ing and  manufacturing  containers,  for  the 
prevention  of  groundwater  and  soil  con- 
tamination, since  1988.  The  environmen- 
tal products  division  designs  safe  storage 
containers  to  replace  old  underground 
storage  systems.  The  storage  technolo- 
gies division  produces  precision  tempera- 
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ture  control  storage  systems  for  bio-medi- 
cal waste,  as  well  as  secondary  contain- 
ment storage  lockers  to  provide 
environmental  protection  against  contami- 
nation due  to  spills  and  leaks.  Over  $1 
million  in  equity  has  been  injected  by  the 
present  management.  Additional  equity 
of  $5  million  is  required  to  finalize  a stra- 
tegic acquisition  in  the  U.S.,  establish  a 
U.S.  dealer  and  expand  the  Canadian 
network.  Minimum  investments  of 
$500,000  and  possible  active  involve- 
ment will  be  considered. 
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Custom  Electronics 
Manufacturer 
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This  Edmonton  firm,  incorporated  in  1 980, 
is  in  the  business  of  research,  develop- 
ment, design  and  manufacturing  of  cus- 
tom computer  and  electronic  equipment 
for  the  region.  The  principal  owner  wants 
to  expand  province  wide  and  become  a 
full  service  electronics  dealer.  The  com- 
pany is  looking  for  an  equity  investment  of 
$1 .2  million  to  modernize  its  manufactur- 
ing facilities  and  to  expand  its  current 
product  and  service  lines. 


Specialized  Oil  Geological 
Services 


This  Calgary  based  joint  venture  com- 
pany was  formed  in  1991,  to  provide 
highly  specialized  geological  services  to 
primarily  Alberta-based  oil  and  gas  en- 
hanced productivity  efforts  currently  un- 
derway in  the  Confederation  of 
Independent  States  (formerly  the  USSR). 
In  addition  to  providing  valuable  geologi- 
cal information,  the  company  will  also 
initiate  a revolutionary  process  of  training 
Russian  technicians  in  Western  methods 
to  provide  our  companies  with  on-site 
exploration  expertise.  The  principals  have 
a well  developed  client  list  already  estab- 
lished from  supplying  this  information  to 


other  oil  companies  previously  on  a con- 
tract basis.  The  company  is  seeking  $1 
million,  to  purchase  specialized  computer 
equipment  and  to  provide  working  capital 
for  the  joint  venture. 


Recycled  Waste  Plastic 
Products 


This  Edmonton  company  has  been  manu- 
facturing and  distributing  a wide  variety  of 
recycled  plastic  products  since  Decem- 
ber, 1990.  All  types  of  waste  plastic  are 
used  in  the  process.  The  company  in- 
tends to  expand  marketing  Canada  wide. 
Plans  for  constructing  and/or  modifying, 
improved,  high  output  extrusion  machines 
are  ready.  The  company  requires  added 
equity  of  $1  million  to  expand  marketing 
and  add  equipment  to  increase  produc- 
tion at  the  present  facility  in  order  to 
supply  the  Canadian  market. 


Oil  and  Gas  Joint  Venture 
Operator 


This  Calgary  company  was  incorporated 
in  1976,  and  has  since  become  an  expe- 
rienced cash  flow  oriented  oil  and  gas 
operator  with  a significant  production  base. 
It  operates  similar  to  a mutual  fund,  pro- 
viding attractive  rates  of  return  to  joint 
venture  partners  and  offering  them  a di- 
rect working  interest  in  each  well  drilled. 
Each  investor  is  able  to  control  his  cash 
flow  independently  and  the  joint  venture 
structure  offers  investors  substantial  tax 
advantages  that  many  other  investment 
vehicles  cannot.  Returns  over  the  past 
four  years  have  been  between  25  and  30 
percent  and  first  year  tax  write-offs  have 
averaged  59  percent.  Investments  of 
$100,000  to  $11  million  will  be  consid- 
ered. 
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Carbothermic  Reduction 
and  Vacuum  Decarburizing 
System 


Originally  started  in  1976,  this  resource 
manufacturing  company  has  developed 
and  patented  a unique  process  to  allow 
for  the  manufacturing  of  a low  cost,  high 
quality  product  that  has  a wide  range  of 
applications  within  the:  metallurgical,  re- 
fractory, chemical,  and  primary  steel  in- 
dustries. A full  federal  environmental 
review  rated  the  impact  of  this  advanced 
technology  as  “acceptably  low.”  By  se- 
curing $500  million  in  purchase  contracts 
in  the  next  ten  years,  this  world  leader  in 
furnace  design  will  be  drawing  on  its 
extensive  experience  of  similar  projects 
to  set  up  a highly  modern  and  productive 
smelter  in  southern  Alberta.  Equity  of  $1 0 
million  is  required  to  complete  the  project 
financing  and  begin  plant  construction 
and  product  development. 


Component  Sports  Roof 
Rack 


This  Calgary  company,  formed  in  1 991 , is 
involved  in  the  marketing  of  a new  line  of 
innovative  rooftop  carriers.  The  roof  racks 
are  of  an  award  winning  design,  will  cus- 
tom fit  to  all  models  of  cars  and  are 
manufactured  with  both  removable  and 
permanent  mounts.  The  products  are  al- 
ready accepted  as  Original  Equipment 
Manufacturer  (OEM)  by  several  Cana- 
dian auto  companies.  The  company  now 
wishes  to  pursue  the  lucrative  American 
markets  as  well  as  the  after  market  for  all 
of  North  America.  Equity  of  $2  million  is 
being  sought  to  acquire  the  manufactur- 
ing rights  and  equipment.  A minimum  of 
$250,000  would  be  considered  to  com- 
mence with  the  after  market  distribution. 


International 

Communications  Network 


This  Edmonton  based  operator  is  in  the 
development  stage  of  an  online  informa- 
tion retrieval  system  for  business  com- 
munications between  North  America  and 
the  Ukraine.  In  order  to  facilitate  such 
transactions  as  investment,  development 
and  joint  ventures  between  companies  in 
Canada  and  the  U.S.  with  companies  in 
the  Ukraine,  the  principal  plans  to  provide 
online  information  systems  available  to  a 
wide  variety  of  parties.  The  system  will 
include  information  on  legal  statutes,  gov- 
ernment regulations,  financial  services 
and  trade  data  available  in  the  three  coun- 
tries. An  equity  investment  of  $1 .5  million 
is  required  to  purchase  the  appropriate 
hardware  and  to  provide  an  operating  line 
for  future  development. 


Value  Added  Wood 
Products 


This  manufacturing  business,  incorpo- 
rated in  1 989,  is  locating  to  the  northeast- 
ern area  of  Alberta.  Using  German 
technology  and  highly  skilled  personnel 
from  an  existing  forestry  operation,  the 
company  plans  to  begin  production  of 
value  added  products,  such  as  high-grade 
laminated  window  frames  to  meet  the 
growing  demand  in  Europe  and  Japan. 
Located  to  take  advantage  of  high  quality 
Alberta  spruce,  management  foresees  a 
quick  start  up  and  early  profitability.  Eq- 
uity of  $1  million  and  an  operating  line  of 
credit  of  $500,000  is  required  to  complete 
financing  of  this  project.  Management  is 
interested  in  investors  who  expect  not 
only  rapid  development  of  the  project  but 
who  also  have  distribution  networks  to 
facilitate  quicker  circulation  of  the  prod- 
ucts. 
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Environmental 
Reclamation  Products 


Thermoplastic  Technology 


0 

862 


This  central  Alberta  company,  with  head- 
quarters in  Calgary,  established  in  1986, 
currently  provides  calcium  based  prod- 
ucts to  the  petroleum  and  agricultural 
industries.  Agriculture  products  include 
animal  feed,  fertilizers,  powdered  lime  for 
poultry  farmers,  and  powdered  gypsum 
for  mushroom  growers.  Drilling  mud,  soil 
reclamation  products,  and  asphalt  filler 
are  produced  for  industrial  clients.  The 
Western  Canadian  offices  of  a joint  ven- 
ture partner  will  be  used  to  expand  sales 
of  $1.3  million  in  1990  to  $2.3  million  in 
1993  by  expanding  its  market  area  and 
adding  new  reclamation  products  such  as 
soil  conditioners,  fertilizers,  and  calcium 
blended  products  for  salt  spills,  and  hy- 
drocarbon contaminated  soil  wash  solu- 
tions. Equity  of  $1  million  is  required  to 
purchase  the  existing  plant  and  for  new 
product  development. 


The  following  Alberta  investment  op- 
portunities are  seeking  less  than  $1 
million: 
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Aircraft  — Military  and 
Cargo  Shipping 


Incorporated  in  1985,  and  based  in 
Calgary,  this  company  has  been  engaged 
in  the  development  of  a unique  aircraft 
based  on  NASA  lifting  body  technology. 
The  vehicle,  which  incorporates  innova- 
tive technology,  will  find  a wide  variety  of 
applications  in  cargo  shipping.  A leading 
Fortune  500  company  is  a participant 
along  with  several  government  agencies. 
A minimum  of  $400,000  equity  capital  is 
required  to  complete  financing  of  a $1 
million  prototype  to  be  built  during  the 
next  year. 


This  Calgary  company,  established  in 
1987,  is  a leader  in  the  application  of 
thermoplastic  protective  coatings  for  the 
protection  of  fixed  field  structures.  The 
application,  known  as  “flamecoating,” 
forces  a variety  of  finely  powdered  ther- 
moplastics through  a flame  and  onto  vari- 
ous surfaces  protecting  them  against 
corrosion,  abrasion  and  chemical  resis- 
tance. A joint  research  venture  with  the 
Alberta  Research  Council  costing 
$830,000  has  just  been  completed,  prov- 
ing out  the  efficiency  of  the  product  and 
its  process.  Equity  capital  of  $300,000  to 
$500,000  is  required  for  working  capital 
and  market  development. 


Battery  Recharging 
System 


This  company,  located  near  Calgary  was 
established  in  1986,  and  has  developed 
a new  technology  designed  to  maintain, 
analyze  and  recondition  up  to  260  differ- 
ent types  of  batteries  simultaneously.  The 
system  can:  erase  memory  build-up  in 
NiCad  batteries,  employ  a pulse  chang- 
ing technology  designed  to  safeguard  the 
battery,  and  recharge  any  type  of  re- 
chargeable batteries.  It  comes  in  modu- 
lar units  which  are  readily  expandable 
from  four  to  260  pockets.  Product  testing 
was  completed  January  1,  1991,  and 
prototypes  have  been  developed.  Cus- 
tomers to  date  include,  Boeing 
(Westinghouse/Hanford),  the  State  of 
California  Transportation  Department, 
Jacksonville,  Florida  Sheriffs  Department, 
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National  Power  in  Chicago  and  France, 
Canadian  Mountain  Holidays  and  Moco 
Canada.  Equity  of  $500,000  is  required 
for  expansion. 


Animated  Motion  Neon 
Signs 


This  Calgary  company,  incorporated  in 
1989,  was  created  to  develop,  manufac- 
ture, and  to  market  electronic  neon  trans- 
formers and  electronic  fluorescent  ballasts 
utilizing  proprietary  technology.  Its  line  of 
electronic  neon  transformers  offer  unpar- 
alleled animation  or  motion  function  abil- 
ity to  both  indoor  and  outdoor  lighted 
signs,  while  eliminating  the  energy  waste 
and  fire  hazards  associated  with  static 
neon  displays.  The  North  American  neon 
display  market  is  estimated  to  be  worth 
$1 00  million  and  growing  at  five  percent 
per  annum.  The  company  is  seeking 
$800,000  equity  to  finance  its  market 
expansion  and  ongoing  development 
needs.  Minimum  investments  of  $1 00,000 
will  be  considered  for  investors  who  can 
also  contribute  marketing  or  production 
skills. 
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Portable  Wheelchair  Lift 


This  Edmonton  based  company,  incorpo- 
rated in  1991 , commenced  operations  in 
1 988  to  manufacture  and  distribute  a por- 
table wheelchair  lift.  The  electrically  pow- 
ered lift,  which  weighs  only  40  pounds, 
can  support  up  to  500  pounds,  raise  to  a 
maximum  of  one  foot  above  ground  posi- 
tion, rotate  360  degrees  and  tilt  up  to  45 
degrees.  The  “Lift”  works  equally  well  in 
the  home  or  workplace,  has  two  small 
wheelsforeasy  maneuverability  and  stor- 
age. The  company  requires  equity  of 
$500,000  for  manufacturing  and  market- 
ing. 


Portable  Golf  Driving 
Range 


This  Edmonton  based  company,  incorpo- 
rated in  1988,  has  been  manufacturing 
“Portable  Electronic  Golf  Simulators”  since 
1987.  The  patented  simulator  utilizes  a 
captive  ball  that  when  hit  pivots  down 
onto  a sensor  and  pops  back  up  ready  for 
the  next  swing.  An  electronic  display  indi- 
cates distance  and  direction  of  ball  travel. 
The  simulators  are  fully  portable.  30  com- 
mercial coin  operated  units  have  been 
sold  and  a compact  plastic  consumer 
model  has  been  developed  for  home  use. 
Mold  fabrication  and  marketing  is  under- 
way with  the  U.S.,  Japan  and  Korea. 
Equity  of  $500,000  is  required  to  com- 
plete fabrication  and  marketing. 


721 


This  company,  incorporated  in  1988,  has 
been  producing  high  quality  educational 
toys  in  the  Edmonton  area  since  1983. 
Last  year  it  sold  60,000  toys  and  73 
percent  of  those  sales  were  in  the  U.S. 
The  company  also  uses  its  excess  auto- 
mated powder  coat  painting  capacity  to 
generate  an  additional  0,000to  $1 5,000 
in  revenues  per  month.  Current  sales  are 
$1 .5  million  which  the  company  projects 
can  be  increased  to  $3.3  million  by  enter- 
ing the  European  market.  Equity  of 
$250,000  is  required  to  develop  these 
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markets. 


Plastic  Container 
Manufacturer 


This  Edmonton  based  company,  incorpo- 
rated in  1 975,  is  a fully  integrated  plastics 
manufacturer  that  offers  a wide  range  of 
plastic  containers.  Through  innovative 
designs,  effective  cost  management  and 
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Alberta  Economic  Development  and  Trade  strives  to  bring  new 
investment  opportunities  to  the  province  and  to  enhance  the 
viability  and  competitiveness  of  local  businesses.  Recently,  many 
companies  have  been  attracted  to  the  province,  others  have 
announced  new  ventures  and  market  developments  and  still 
others  have  received  awards  for  innovative  technology  and  busi- 
ness excellence.  The  following  are  some  of  those  notable  successes. 


Canadian  Cold  Buster  Bars 

The  Canadian  Cold  Buster  energy  bar  is 
on  its  way  to  becoming  an  international 
success  story  with  the  signing  of  an 
agreement  to  produce  it  in  China.  And  it 
may  soon  be  appearing  on  store  shelves 
in  other  countries,  with  Japan,  Austra- 
lia, the  United  Kingdom  and  the  Scan- 
dinavian countries  expressing  interest 
in  the  hypothermia-fighting  bar,  accord- 
ing to  University  of  Alberta  Professor 
Larry  Wang,  the  bar’s  inventor. 

Under  a joint  agreement  signed  in  Janu- 
ary 1992,  the  bar  will  be  produced  at  a 
Beijing  factory  being  built  by  the  Chi- 
nese Government.  The  1,860  square- 
metre  factory  will  be  built  on  2.8  hectares 
of  tax  free  land  outside  Beijing.  Control 
of  the  technology  — that  is,  the  bar 
formula  — will  remain  with  Mr.  Wang 
and  the  University  of  Alberta.  The  in- 
gredients will  be  premixed  in  Alberta 
and  shipped  to  China  for  final  produc- 
tion. 

“Few  Chinese  would  have  been  able  to 
afford  the  bar  if  it  were  made  here  and 
shipped  to  China,”  said  Wang.  In 
Canada,  the  bar  sells  for  between  $1.50 
and  $2.00.  “They  view  this  as  incredible 
Canadian  technology  and  a contribution 


to  human  welfare.”  The  bars  made  in 
China  will  only  be  sold  in  that  country. 

Atco  Ltd. 

On  March  13, 1992,  Calgary-based  Atco 
Ltd.,  closed  a deal  for  financing  a $1.5 
billion  electricity  project  in  London. 
The  Calgary  conglomerate  announced 
that  a mid- 1992  date  has  been  set  for  its 
British  affiliate,  Thames  Power  Ltd.,  to 
start  three  years  of  construction  of  the 
natural  gas-fired  Barking  Power  Project. 

Atco  unveiled  the  schedule  after  clos- 
ing a deal  for  financing  the  project  with 
a nine-member  consortium  that  includes 
banks  from  Canada,  England,  Japan, 
France  and  Switzerland. 

The  Calgary  empire  in  electricity,  natu- 
ral gas  distribution,  oil  and  gas  produc- 
tion and  portable  housing,  described 
the  Barking  Power  Project  as  its  “first 
sustainable  entry  into  the  United  King- 
dom and  European  Community  mar- 
kets.” Atco  said  the  development 
“positions  the  group  to  capitalize  as 
other  European  opportunities  arise.” 

Construction  supervision,  plant  opera- 
tion, employee  recruitment  and  staff 
training  for  the  Barking  development 


will  be  done  by  Atco’s  Edmonton-based 
power  and  gas  distribution  subsidiary, 
Canadian  Utilities  Ltd. 

Atco  Ltd.  is  one  of  Canada’s  largest 
corporations  with  more  than  5,500  em- 
ployees and  assets  of  over  $3  billion. 

Pelorus  Navigation 
Systems  Inc. 

Pelorus  Navigation  Systems  Inc.  of 
Calgary  has  been  awarded  a contract  by 
the  Government  of  Canada  for 
$2,642,840  to  supply  a quantity  of  10 
Distance  Measuring  Equipment  (DME) 
systems  and  related  services  to  Trans- 
port Canada. 

One  of  the  most  advanced  designs  on 
the  market,  the  Pelorus  DME  offers 
‘fail  soft’  circuitry  and  Remote  Moni- 
toring and  Maintenance  (RMMS)  ca- 
pability for  extended  reliability  and  life 
cycle  economics.  Pelorus  has  a com- 
plete product  line  of  DME  for  both 
enroute  and  terminal  navigation.  Cur- 
rently, the  company  is  developing  a 
precision  DME  (DME/P)  for  use  in 
conjunction  with  Microwave  Landing 
Systems  (MLS)  to  facilitate  instrument 
landings  in  all  weather  conditions.  Pe- 
lorus has  supplied  over  100  of  its  sys- 
tems to  airports  in  North  America,  South 
East  Asia,  Europe  and  Australia. 

This  marks  Pelorus’  second  contract  to 
supply  Transport  Canada  within  a year. 
In  May,  1991,  Pelorus  received  a $1.6 
million  order  to  develop  and  manufac- 
ture modules  for  an  Integrated  Commu- 
nications Control  Systems  Simulator  to 
train  Air  Traffic  Controllers. 

Pelorus  develops,  manufactures  and 
maintains  navigational  and  meteoro- 
logical systems  for  airports,  and  is  a 


public  company  listed  on  the  Alberta 
Stock  Exchange. 

Japex  Oil  Sands  Ltd. 

Japex  Oil  Sands  Ltd.  of  Calgary  will 
invest  $6.5  million  over  several  years  in 
an  Alberta  Government  oil  sands  test 
facility  near  Fort  McMurray,  Alberta, 
under  the  terms  of  the  Participation 
Agreement  announced  in  March,  1992. 
The  Participation  Agreement,  signed 
between  Japex  and  the  Alberta  Oil  S ands 
Technology  and  Research  Authority 
(AOSTRA),  brings  Japex  into  a part- 
nership with  AOSTRA,  seven  other 
industry  participants  and  the  Govern- 
ment of  Canada  in  the  operation  of 
AOSTRA’ s Underground  Test  Facility 
(UTF).  Japex  will  take  an  active  role  in 
the  management  of  the  project. 

The  UTF  examines  and  tests  new  meth- 
ods for  bitumen  recovery  from  Alberta’s 
oil  sands.  It  was  developed  by  AOSTRA 
at  a cost  of  $50  million  for  site  develop- 
ment and  facility  reconstruction  over 
four  years.  Japex  and  its  affiliated  com- 
panies in  Alberta  have  access  to  ap- 
proximately 10  billion  barrels  of 
bitumen  oil  that  can  potentially  be  re- 
covered using  the  Steam  Assisted  Grav- 
ity Drainage  process  now  being  tested 
at  the  UTF  site.  The  other  partners  in  the 
UTF  facility  are  the  Government  of 
Canada,  Amoco  Canada,  Chevron 
Canada,  Conoco  Canada,  Esso  Re- 
sources, Mobil  Oil  Canada,  Petro- 
Canada,  and  Shell  Canada. 

Japex  Oil  Sands  Ltd.  is  a wholly  owned 
subsidiary  of  Japan  Petroleum  Explo- 
ration Co.  Ltd.,  a company  whose  in- 
vestors include  the  Japanese 
Government  and  major  Japanese  cor- 
porations. 


Iroquois  Gas  Transmission 
System 

With  the  commencement  of  deliveries 
to  Long  Island,  New  York,  on  January 
25, 1992,  the  partners  and  suppliers  of 
the  Iroquois  Gas  Transmission  System 
marked  the  completion  of  a project  that 
gives  Western  Canadian  natural  gas 
access  to  a large,  new  incremental  mar- 
ket in  the  U.S.  northeast. 

By  November  of  1992,  Iroquois  will 
deliver  575  million  cubic  feet  of  natural 
gas  per  day  from  four  major  Alberta 
suppliers  to  more  than  6.5  million  people 
in  the  northeastern  United  States.  In 
return,  more  than  $750  million  a year 
will  flow  back  into  Alberta’s  energy 
sector  and  provincial  treasury  through 
producer  revenues  and  royalties. 

The  Iroquois  project  prompted  the  larg- 
est expansion  ever  undertaken  of 
TransCanada’s  mainline  system.  When 
the  expansion  is  complete,  more  than 
$2.4  billion  will  be  spent  in  Canada  and 
another  $500  million  on  the  Iroquois 
System,  creating  jobs  and  economic 
growth  in  five  Canadian  provinces  and 
two  U.S.  states. 

The  introduction  of  a new  supply  of 
Canadian  natural  gas  into  the  U.S. 
northeast  also  marks  a milestone  in 
environmental  protection  — 75,000 
tons  of  sulphur  emissions  which  were 
entering  the  atmosphere  every  year 
through  the  burning  of  oil  and  coal 
will  be  eliminated.  It  will  also  elimi- 
nate the  need  to  import  30  million 
barrels  of  oil  every  year. 


Numac  Oil  & Gas  Ltd. 

On  March  31, 1992,  Numac  Oil  & Gas 
Ltd.  of  Edmonton  confirmed  the  sale  by 
Consolidated  Enfield  Corporation  of 
its  41  per  cent  of  Numac  to  a consor- 
tium of  overseas  investors  led  by  Dr. 
Yu-tung  Cheng  for  $70  million  cash. 
Enfield’s  interest  in  Numac  consists  of 
10,789,900  common  shares  and  con- 
vertible debentures  with  a face  value  of 
$15  million.  The  sale  was  the  first  al- 
lowed under  the  Canadian  government’s 
relaxed  policy  towards  foreign  invest- 
ment in  Canadian-controlled  oil  and 
gas  companies. 

Dr.  Y u-tung  Cheng  is  Chairman  and  the 
controlling  shareholder  of  New  World 
Development  Co.  Ltd.,  one  of  the  larg- 
est publicly  traded  companies  in  Hong 
Kong  with  a diversified  portfolio  lo- 
cated throughout  Asia  and  North 
America.  Dr.  Cheng  has  stated  that  the 
acquisition  represents  a major  long  term 
investment  in  oil  and  gas  industry  rep- 
resenting “a  vote  of  confidence  in 
Canada.” 

Numac  Oil  & Gas  Ltd.,  based  in  Edm- 
onton, is  actively  engaged  in  crude  oil 
and  natural  gas  exploration  and  pro- 
duction in  the  western  Canadian  sedi- 
mentary basin . It  has  an  annual  revenue 
of  $43,528,000  from  its  production 
and  sales. 
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quality  control,  the  firm  has  been  able  to 
grow  with  the  ever  changing  plastics  in- 
dustry. Now,  faced  with  unprecedented 
expansion  opportunities,  the  company 
requires  an  equity  investment  of  $500,000, 
for  marketing  and  manufacturing  equip- 
ment upgrades,  to  take  advantage  of  this 
extraordinary  opportunity.  Up  to  50  per- 
cent of  the  outstanding  shares  are  being 
offered  for  this  investment,  and  an  active 
participant  is  desired. 


Lake  Louise  Tourism 
Attraction 


A partnership  of  local  business  people 
propose  to  restore  the  Lake  Louise  rail- 
way station,  a designated  historical  site 
and  to  promote  the  facility  as  a national/ 
international  tourism  attraction.  The  sta- 
tion would  be  restored  to  its  original  ap- 
pearance and  a restaurant,  dining  room, 
gift  shop,  passenger  service  facility  and 
interpretive  station  garden  would  be  de- 
veloped. Leases,  rents  and  development 
agreements  with  the  Canadian  Pacific 
Railway  are  considered  to  be  extremely 
favourable  in  Banff  National  Park  where 
development  is  highly  restricted.  A mar- 
keting plan,  targeted  at  specialty  rail  tours 
is  in  place  and  $805,000  is  required  for 
renovations,  a staff  residence  and  work- 
ing capital. 


Nutritious  Snack  Foods 


This  agri-food  processing  company,  lo- 
cated near  Medicine  Hat,  200  miles  south- 
east of  Calgary,  has  been  producing 
wheat,  oats,  sunflowers,  peas,  beans  and 
lentils  into  snack  foods  and  salad  top- 
pings since  its  incorporation  in  1989.  The 
Salad  Gold  line  has  been  successfully 
launched  in  Canada  Safeway  across 
Western  Canada.  A new  product  called 
Wheat  Crunch  has  been  extensively  test 
marketed  and  results,  as  well  as  prelimi- 


nary sales,  show  a strong  demand  for  this 
nutritious  lunch  box  snack.  A.C.  Nielsen 
estimates  the  market  in  British  Columbia 
and  Alberta  alone  to  be  $25.2  million 
annually.  Equity  financing  of  $175,000  is 
being  sought  to  launch  the  new  Wheat 
Crunch  line  and  to  continue  to  develop 
new  products. 
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This  Edmonton  based  manufacturer, 
started  in  1 988,  produces  a wide  range  of 
stands  to  hold  items  ranging  from  photo- 
graphs, pictures,  books,  magazines,  col- 
lector plates  and  signage/graphics  up  to 
48  inches  tall.  Several  large  contracts  are 
in  place  or  pending  forthe  products  which 
are  patented  in  Canada  and  the  United 
States.  The  company  has  obtained,  in  its 
formative  years,  extraordinary  success 
and  acceptance  of  its  product  in  the  North 
American  marketplace.  The  company  is 
seeking  an  investment  of  $150,000  for 
marketing  to  retailers  and  other  distribu- 
tion channels,  inventory  and  fixed  assets. 


Identification  System 


Due  to  the  ever  increasing  lists  of  missing 
children,  this  Edmonton  company,  incor- 
porated in  1 991 , is  launching  a new  inno- 
vative and  ingenious  identification 
program,  in  Canada  and  the  United  States. 
This  service  will  use  the  latest  in  elec- 
tronic data  processing  technology,  to  as- 
sist authorities  in  the  location  of  these 
children  and  other  special  interest  groups, 
such  as  the  elderly.  An  initial  investment 
of  $200,000  is  required  to  begin  market- 
ing this  service.  A joint  venture  with  com- 
panies or  individuals,  is  of  particular 
interest  to  management. 
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Dental  Office  Management 
Systems 


This  Calgary  based  computer  software 
company,  with  specialized  expertise  in 
dental  office  management  software  and 
multi-user  computer  hardware/software 
integration  and  networking,  has  been  in 
operation  since  1980.  The  dental  office 
management  software  is  the  most  state- 
of-the-art  technology  available  for  den- 
tists and  the  company  is  the  sole  supplier 
of  Texas  Instrument  products  in  Western 
Canada.  Higher  than  normal  profit  mar- 
gins on  sales  are  realized  as  comparable 
alternate  sources  for  its  products  are  mini- 
mal. The  company  is  seeking  $300,000  of 
new  equity  to  provide  working  capital  to 
expand  its  established  markets. 


Compartmentalized 
Recycling/Waste  Container 


Incorporated  in  1990,  this  Edmonton 
based  company  will  manufacture  and  dis- 
tribute a one  step  compartmentalized 
container,  constructed  of  recycled  plas- 
tics and  used  for  recyclable  and  non- 
recyclable  waste.  Research  indicates  that 
90  percent  of  the  population  respond  when 
given  the  opportunity  to  recycle.  The  ad- 
vantage of  this  product  is  that  it  coincides 
with  the  development  and  implementa- 
tion of  recycling.  Total  equity  funding  of 
$400,000,  of  which  a portion  has  been 
secured,  is  required  for  full  scale  produc- 
tion and  marketing  in  the  North  American 
market. 


Truck  and  Auto  Accessory 
Manufacturer 


Incorporated  in  1 983,  this  Edmonton  com- 
pany designs  and  constructs  molds  and 
manufactures  fibreglass  reinforced  poly- 
ester (FRP)  truck  and  auto  accessory 
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products,  including  running  boards,  ton- 
neau covers  and  “ground  effects.”  All  its 
products  are  patented  and  marketed 
throughout  Canada  and  the  U.S.  To  con- 
tinue its  leadership  in  the  field  of  after 
market  accessories  the  company  intends 
to  slowly  expand  available  accessories 
for  the  auto  market.  To  carry  out  expan- 
sion and  continued  implementation  of  new, 
stronger  and  better  products,  equity  of 
$300,000  is  required. 


Soil  Decontamination 
Service 


This  Edmonton  company,  incorporated  in 
1 991 , has  secured  the  Canadian  rights  to 
an  innovative,  fully  portable,  self-con- 
tained soil  decontamination  unit.  The  pro- 
cess of  removing  hydrocarbons  and 
replacing  the  soil  to  its  original  condition, 
has  been  successfully  marketed  by  the 
U.S.  manufacturer.  With  this  proven  tech- 
nology, the  company  expects  to  become 
the  leader  for  soil  decontamination  ser- 
vices in  Canada.  An  equity  investment  of 
$300,000  is  required  to  complete  the 
marketing  plans.  Investors  who  have  ex- 
tensive petroleum  marketing  experience, 
are  of  particular  interest  to  management. 
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This  Edmonton  company,  incorporated  in 
1988,  is  in  the  start  up  phase  to  produce 
a unique  cold  mix  asphalt.  By  using  solid 
waste  materials,  such  as  concrete  and 
asphalt  shingles,  the  company  offers  a 
very  low  cost  product  to  a market  that  is 
worth  over  $52  million  in  AlbeTa  alone. 
With  patents  pending  in  Canada  and  the 
U.S.,  the  company  continues  to  research 
ways  to  make  the  product  more  versatile 
for  the  North  American  market.  To  begin 
the  operation  of  this  unique  process,  an 
equity  investment  of  $300,000  is  required 
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to  set  up  manufacturing  facilities  and  com- 
mence production. 


Home  Warranty  Service 


Incorporated  in  1990,  this  Edmonton 
based  company  provides  a warranty  in- 
surance service  for  the  new  and  re-sale 
home  market  in  Western  Canada  and 
Ontario,  which  covers  86  percent  of  home 
sales  in  Canada.  The  policy  benefits  the 
buyer,  the  seller  and  the  realtor  and  cov- 
ers all  household  systems  and  appliances 
included  in  the  sale.  The  program  offered 
by  this  company  is  the  only  one  of  its  type 
approved  by  both  Consumer  and  Corpo- 
rate Affairs  and  the  Insurance  Councils  of 
Ontario  and  each  of  the  four  western 
provinces.  Equity  of  $300,000  is  required 
to  increase  marketing  and  promotion  and 
for  working  capital. 


Remote  Miniature 
Reconnaissance  Vehicles 


This  Calgary  company,  incorporated  in 
1 989,  specializes  in  the  development  and 
manufacturing  of  remote  piloted  vehicles 
for  use  by:  police,  armed  forces,  the  film 
industry,  customs,  and  industrial  applica- 
tions. The  primary  products  are  a minia- 
ture tracked  vehicle,  a remote  controlled 
helicopter  and  airplane,  each  video-cam- 
era ready  and  having  applications  in  sur- 
veillance, contraband  inspection,  air 
quality  monitoring  as  well  as  hazardous 
situation  reconnaissance.  The  initial  sell- 
ing range  of  the  products  is  between 
$9,000  and  $10,000  and  an  order  from 
the  R.C.M.P.  is  already  in  hand.  Equity  of 
$225,000  is  being  sought  to  manufacture 
an  inventory  of  the  products  and  common 
shares  are  being  offered. 


822 


840 


This  company,  incorporated  in  1988  and 
located  in  west-central  Alberta,  produces 
a natural  spring  water  which  is  calorie- 
free  and  low  in  sodium.  The  source  of  the 
water  is  an  underground  spring  set  in  the 
forest  zone  bordering  the  Rocky  Moun- 
tains. The  company’s  production  facility 
is  at  the  water  source.  The  firm  currently 
supplies  Canada  Dry  Bottling  in  Alberta 
and  McCain  Foods  for  the  Japanese 
market.  The  company  is  seeking  a hands- 
on  equity  partner  to  enhance  sales  in  the 
retail  sector  and  manage  the  southern 
Alberta  market.  An  investment  of  $500,000 
is  required  to  expand  the  production  plant, 
develop  new  markets,  retire  debt  and 
increase  working  capital. 


Reforestation  Nursery 


This  northwestern  Alberta  based  com- 
pany was  incorporated  in  March  of  1 991 , 
to  capitalize  on  the  increasing  demand  for 
tree  seedlings  by  the  Alberta  forest  indus- 
try. The  company  will  also  produce  horti- 
cultural products  and  Christmas  trees. 
Ideally  situated  in  close  proximity  to  its 
primary  customers,  requests  have  already 
been  received  by  the  company  for  its 
products.  Recent  projections  indicate  that 
the  market  for  seedlings  in  Alberta  will 
more  than  double  to  over  $1 5.5  million  by 
1995.  In  order  to  take  advantage  of  this 
unique  opportunity  to  participate  in  the 
expanding  Alberta  forest  industry,  an  eq- 
uity investment  of  $864,000  is  required 
for  site  construction  and  product  distribu- 
tion. 
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Computerized  Road  Travel 
Information 


This  Calgary  based  company,  incorpo- 
rated in  1985,  has  a computer  database 
which  contains  approximately  272,000 
information  records  covering  most  high- 
ways in  North  and  Central  America,  Eu- 
rope and  the  Middle  East.  Within  seconds, 
travellers  can  obtain  detailed  printouts 
showing  a variety  of  information  from  the 
type  of  highway  chosen  to  hotels  and 
other  attractions  with  distances  and  times 
between  each  point  in  both  miles  and 
kilometres.  The  company  is  seeking  an 
investment  of  $238,000  for  expansion 
purposes,  preferably  on  a partnership 
basis. 


Gas  Supply  Management 


Based  in  Calgary  and  incorporated  in 
1984,  this  company  offers  strategic  gas 
supply  options  for  major  industrial  and 
utility  gas  users  in  North  America.  The 
company  works  with  a core  of  small  to 
medium  size  exploration  companies  to 
provide  joint  venture  exploration  opportu- 
nities for  the  gas  users.  The  full  range  of 
other  options  — gas  reserve  acquisition, 
prepayment  contracts  and  direct  pur- 
chases is  also  provided.  Use  of  natural 
gas  for  electricity  generation  is  expanding 
the  market  reach  for  this  program  and 
capital  of  up  to  $100,000  is  required  to 
fully  exploit  this  opportunity. 


Temporary  Staffing 
Services 


This  Edmonton  based  company  has  been 
in  operation  since  1975.  It  has  developed 
a $4  million  business  supplying  office 
clerical  staff,  industrial  staff,  contracttech- 
nicians,  and  employee  learning  services 
to  industry  and  government.  The  com- 
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pany  wishes  to  expand  two  of  its  operat- 
ing divisions  and  open  an  office  in  Calgary. 
Equity  of  $300,000  is  required. 


Food  Display  Case 
Manufacturer 


This  Calgary  based  manufacturer,  started 
operations  in  1986  and  incorporated  in 
1988,  to  supply  high  quality,  retail  food 
display  cases.  Recent  research  and  de- 
velopment has  allowed  the  company  to 
create  a “modular  design”  product  line 
that  offers  flexibility  and  a unique  Euro- 
pean look,  adapted  for  use  in  the  North 
American  marketplace.  Due  to  the  reces- 
sion and  recent  rapid  growth  in  sales  to 
such  international  firms  as  Safeway  Food 
Stores,  the  company’s  cash  flow  has  been 
hampering  efforts  to  become  a major 
contender  in  display  case  manufacturing 
and  sales.  An  investment  of  $500,000  is 
required  for  working  capital  and  to  assist 
in  expansion,  production  and  marketing. 
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Computerized  Pipeline 
Inspection 


This  Edmonton  area  service  company, 
incorporated  in  1985,  has  developed  the 
technology  to  inspect  pipelines  buried  to 
a depth  of  75  feet.  Services  include:  bur- 
ied pipeline  assessment,  river  crossing 
profiles,  pipe  location  and  depth  of  cover 
surveys,  and,  pipeline  engineering  con- 
sulting. Soon  the  company  will  also  be 
offering  a pig-tracking  service  as  well. 
Equity  of  up  to  $500,000  is  required  for 
working  capital  to  service  a pent-up  de- 
mand. 
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This  Edmonton  based  company,  operat- 
ing since  1989,  has  the  exclusive  Cana- 
dian rights  to  a process  of  manufacturing 
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100  percent  biological,  recycled  and  or- 
ganic products.  Primary  uses  are  as  a 
fertilizer,  soil  conditioner  and  compost 
activator  with  applications  in  cosmetics 
and  health  foods  as  well.  The  product  is 
derived  from  winery  wastes  and  will  be 
manufactured  in  the  Niagara  Peninsula, 
the  Okanagan  Valley  and  possibly  in  the 
Yakima  region  of  Washington.  The  com- 
pany will  either  license  the  rights  or  manu- 
facture on  a joint  venture  basis  and  retain 
distribution  and  marketing.  Equity  of 
$900,000  is  required  to  set  up  manufac- 
turing facilities  on  site  with  the  grape  pro- 
cessors. 
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Sports  Medicine  Equipment 
Manufacturer 
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This  Calgary  company,  established  in 
1984,  manufactures  and  distributes  a 
sports  training  and  rehabilitation  device 
across  Canada,  the  U.S.,  Australia  and 
other  Pacific  Rim  and  European  markets. 
The  success  of  this  product  has  been 
stimulated  by  sport  medicines  opinion 
leaders  worldwide.  The  company  is  seek- 
ing equity  investment  of  $300,000  to  ex- 
pand market  efforts,  increase  production 
and  continue  development  of  new  prod- 
ucts. 


Discount  Computer 
Retailer 


This  Edmonton  based  company,  incorpo- 
rated in  1990,  has  developed  a retailing 
system,  that  will  allow  the  firm  to  capital- 
ize on  the  rapidly  changing  computer  in- 
dustry. By  operating  in  a manner  similar  to 
that  of  a mass  merchandiser,  the  com- 
pany will  offer  significant  discounts  on  a 
wide  range  of  computer  products  and 
services  that  offer  value  to  the  small  and 
medium  sized  business  and  home  based 
user.  Specialized  service  and  a highly 
trained  staff  will  also  be  used  in  order  to 


set  the  company  apart  in  the  market- 
place. An  initial  investment  of  $200,000  is 
required  to  commence  the  retail  opera- 
tions. Funds  will  be  used  for  store  set  up 
and  working  capital. 


Oil  and  Gas  Exploration 


This  Calgary  based  private  oil  company, 
incorporated  in  1988,  is  seeking  equity 
partner(s)  to  support  its  drilling  program. 
The  company  is  play-rich  and  has  several 
excellent  drilling  opportunities  ready.  Oil 
is  the  current  focus,  due  to  the  principals’ 
expertise  and  track  record  (more  than  two 
million  barrels  found  for  others).  The  com- 
pany is  able  to  diversify  to  mineral  explo- 
ration as  the  opportunity  arises.  Resource 
tax  benefits  and  incentives  are  available 
to  equity  investors  and  a joint  venture  is 
possible.  $500,000  equity  is  being  sought. 
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Latex  Fire  Retardant 
Products 


This  company  has  been  operating  in  Ed- 
monton since  1985.  The  company  has 
developed  two  new  latex  fire  retardant 
coating  products  for  the  construction  and 
building  products  industries.  Both  prod- 
ucts require  only  one  application  and  al- 
ready have  many  of  their  certifications 
and  code  approvals  in  place.  Equity  of  up 
to  $250,000  is  required  to  purchase  addi- 
tional equipment  and  to  increase  working 
capital. 


665 


This  window  and  door  manufacturer  has 
been  in  operation  since  1945.  Currently 
the  company  has  a 46,000  square  foot 
factory,  office  and  showroom  located  on 
six  acres  in  Magrath,  south  of  Calgary. 
Company  products  are  readily  accepted 
by  the  market.  The  current  owner/manag- 
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ers  are  seeking  a younger,  progressive 
owner/management  team.  $700,000  eq- 
uity is  being  sought. 


Food  Smoker  Manufacturer 


This  Edmonton  based  company  com- 
menced operations  in  1 987  and  is  now  in 
the  process  of  expanding  its  product  line 
and  its  markets.  Currently  three  products 
are  offered:  an  electric  food  smoker,  six 
types  of  wood  chips,  and  two  cure  sea- 
sonings. Through  superior  construction 
and  ease  of  use,  the  company  has  been 
able  to  effectively  compete  against  its  two 
main  American  rivals.  In  order  to  take 
advantage  of  the  Free  Trade  Agreement 
and  to  expand  its  markets,  the  company 
is  moving  into  Eastern  Canada  and  the 
U .S.  with  its  product  lines.  Additional  prod- 
ucts in  all  three  areas  are  under  develop- 
ment. An  investment  of  $750,000  is 
required  to  complete  market  expansion 
into  Eastern  Canada  and  the  U.S.  and  to 
introduce  the  new  products. 


New  Self-Locking  Fastener 


This  Calgary  company,  incorporated  in 
1990,  proposes  to  establish  a plant  to 
manufacture  a unique,  patented,  self-lock- 
ing, self-tightening  fastener.  It  is  fore- 
casted that  a strong  niche  can  be  attained 
in  this  $2  billion  North  American  market. 
Equity  capital  of  $650,000  is  required  to 
complete  the  project. 


Hydroponic  Greenhouse 


This  Edmonton  area  company  has  been 
operating  since  1988.  It  has  been  devel- 
oped to  capitalize  on  the  success  of  a 
nine  year  pilot  project  in  hydroponic  green- 
house production.  The  company  produces 
herbicide  and  pesticide  free  produce  to 
supply  a demand  for  garden  fresh  afford- 
able vegetables.  The  greenhouse  will 
32 


operate  year  round.  Equity  of  $500,000  is 
being  sought  to  expand  the  facility. 
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Tourist  Resort 
Development 
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Situated  in  Lethbridge,  this  company  was 
incorporated  in  1987  and  has  700  acres 
of  prime  land  located  along  the  Old  Man 
River,  which  is  suited  for  recreational 
development  and  housing.  A plan  has 
been  developed  for  construction  of  an  1 8- 
hole  golf  course  complete  with  practice 
facilities,  club  house  and  other  recre- 
ational amenities.  700  condominium  and 
housing  lots  will  also  be  developed.  Eq- 
uity capital  of  $840,000  is  being  sought 
for  completion  of  project  funding. 


Ultrasonic  Golf  Club 
Cleaning  Machine 


This  Calgary  based  company  was  incor- 
porated in  February,  1990  to  design, 
manufacture,  and  distribute  the  “Club 
Wizard,”  an  ultrasonic  golf  club  cleaning 
machine.  Its  proven  ultrasonic  technol- 
ogy can  clean  a full  set  of  golf  clubs  or 
grips  in  about  two  minutes,  using  an  envi- 
ronmentally friendly  solution.  The  clean- 
ing units  would  be  installed  at  golf  courses 
— free  of  charge  — and  a share-structu  re 
contract  regarding  revenues  between  the 
supplier  and  user  would  be  signed.  There 
is  no  comparable  product  to  the  “Club 
Wizard”  on  the  market  today  and  market 
access  is  directly  related  to  available  capi- 
tal. Investment  capital  of  $250,000  is  re- 
quired to  commence  production  and 
distribution  of  the  “Club  Wizard.” 
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Bent  Glass  Manufacturer 


This  Calgary  based  company,  was  incor- 
porated in  1984  and  has  been  producing 
bent  glass  products  since  1987.  With  its 
technology  in  place,  and  an  estimated  $6 


to  $8  million  annual  Canadian  market  (in 
architectural,  automotive,  retail  display 
and  furniture  glazing  applications),  the 
company  plans  to  expand  its  facilities.  In 
order  to  meet  national  market  demands,  it 
is  necessary  to  attain  higher  production 
volumes  and  increase  production  lines.  A 
market  survey  and  business  plan  have 
been  completed,  illustrating  this  high  profit 
venture.  Equity  capital  of  $560,000  is  re- 
quired for  this  expansion. 
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Precious  Metal  Mining 


This  company  with  its  head  office  in 
Calgary  and  a mine  site  in  Northern 
Canada,  was  incorporated  in  1987.  The 
company  produces  5,000  to  8,000  fine 
ounces  of  gold  per  eight-month  annual 
season.  Operations  have  been  profitable 
for  three  years,  somewhat  at  the  expense 
of  working  capital.  The  company  needs 
expansion  funding  to  increase  production 
and  profitability,  and  to  lower  unit  mining 
costs  through  economies  of  scale.  Equity 
capital  of  $500,000  is  being  sought  to 
improve  working  capital  and  facilitate  bank 
financing. 
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Franchised  Hotel 
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This  company  formed  in  1 990,  intends  to 
develop  and  operate  a 46-unit  Best  West- 
ern Hotel/Motel  in  Pincher  Creek,  south- 
west of  Calgary.  The  proposed  location  is 
close  to  a ski  hill  and  on  a major  highway 
intersection.  Year-round  tourist  potential 
exists  as  well  as  strong  commercial  and 
industrial  potential.  Equity  capital  of  up  to 
$250,000  is  being  sought. 


Oilfield  Monitoring/Control 
System 


This  Edmonton  company,  incorporated  in 
1989,  is  in  the  final  development  and 
testing  phase  of  an  innovative  oil  well 


monitoring  system.  The  system  will  en- 
able oil  companies  to  electronically  moni- 
tor all  major  aspects  of  daily  field 
operations.  This  will  lower  production 
costs,  prevent  potential  problems  before 
they  arise  and  at  the  same  time  increase 
technical  information  on  the  well.  Initial 
customer  response  has  been  very  posi- 
tive and  unit  sales  are  imminent  once 
production  begins.  An  initial  investment 
of  $750,000  is  required  to  finalize  devel- 
opment and  begin  production  and  instal- 
lation of  the  systemforthe  first  customers. 


Snowboard  Manufacturing 


This  Calgary  company,  established  in 
1984,  produces  snowboards  using  the 
latest  technology  adapted  from  European 
ski  and  snowboard  manufacturers.  It  is 
unique  because  it  is  one  of  the  few  North 
American  firms  capable  of  producing  vol- 
umes of  snowboards.  The  company  has 
recently  received  a loan  of  $1 96,000  from 
Western  Economic  Diversification  for  the 
development  of  new  molds  and  has  or- 
ders for  over  $400,000  for  the  upcoming 
year.  Equity  of  $300,000  is  required  to 
complete  the  development  and  market- 
ing plans. 
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This  Calgary  based  company,  incorpo- 
rated in  1991,  has  developed  a high- 
pressure,  portable  waste  compactor, 
capable  of  compacting  waste  to  as  little 
as  1/15  of  its  original  volume,  with  hauling 
costs  being  reduced  accordingly.  The  units 
are  suitable  for  construction,  camp  or 
commercial  sites  and  have  a unique  liq- 
uid reservoir  to  accommodate  waste  that 
contains  liquids.  Recent  environmental 
awareness  has  greatly  broadened  the 
market  for  these  units.  Equity  capital  of 
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$250,000  is  required  for  manufacturing 
and  distribution. 


Cogeneration  Equipment 


This  Calgary  based  company,  incorpo- 
rated in  1990,  plans  to  package,  install 
and  maintain  energy  efficient  turnkey  co- 
generation systems  ranging  in  size  from 
one  to  50  megawatts.  The  company  seeks 
expansion  capital  to  expand  geographic 
market  area  and  enhance  manufacturing 
operations.  Debt  and  equity  of  $800,000 
is  being  sought. 


Carbonated  Beverage 
Manufacturer 


This  Edmonton  based  company,  incorpo- 
rated in  1992,  is  currently  introducing  a 
new  line  of  soft  drink  flavours.  The  car- 
bonated beverages  are  licorice  flavoured 
and  are  set  to  be  test  marketed  in  West- 
ern Canada,  before  expanding  to  the  rest 
of  Canada  and  then  into  the  U.S.  Man- 
agement feels  that  the  product  is  unique 
and  that  it  will  be  able  to  create  a lucrative 
niche  for  itself  within  the  North  American 
soft  drink  marketplace.  An  equity  invest- 
ment of  $360,000  is  required  to  launch 
the  marketing  campaign  and  to  start  full 
production  of  the  product. 


Lubricant  Fortifier 


This  Edmonton  based  company,  incorpo- 
rated in  1989,  has  recently  obtained  the 
exclusive  worldwide  license  for  the  manu- 
facturing and  marketing  of  a high  quality 
lubricant  fortifier.  The  product  greatly  im- 
proves the  lubrication  protection  capabil- 
ity of  conventional  lubricants  in  conditions 
of  high  pressure,  high  temperature  and 
contamination  operating  areas.  The  com- 
pany will  be  concentrating  its  marketing 
efforts  in  the  areas  of  commercial,  indus- 
trial and  governmental  markets  which  are 
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estimated  to  be  6.5  billion  litres  annually. 
The  company  is  looking  for  an  equity 
investment  of  $400,000  to  be  used  for 
product  certification,  marketing  and  pro- 
motion, and  further  product  development. 


Mainframe  Performance 
Enhancement  Software 


Since  1987  this  Edmonton  company  has 
been  involved  in  the  development  of  a 
system  software  package  designed  to 
increase  the  performance  of  mainframe 
computers.  The  product  gives  the  IBM 
System  370  users  25  percent  faster  re- 
sponse time  and  25  percent  greater 
throughput.  The  software  package  com- 
mands a high  gross  margin  and  sales  are 
projected  to  be  in  the  $5  million  range  in 
three  years.  Equity  of  $360,000,  primarily 
for  marketing,  is  being  sought. 
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Hovercraft  Tours 
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This  Alberta  limited  partnership,  formed 
in  1989,  plans  to  introduce  a hovercraft 
tour  service  in  Drumheller,  northeast  of 
Calgary,  to  capitalize  on  the  popularity  of 
the  Tyrrell  Museum.  Up  to  32  passengers 
could  be  transported  in  air-conditioned 
luxury  on  an  interpretive  tour  through  the 
Badlands  and  Red  Deer  river  valley,  the 
popular  prehistoric  home  of  the  dinosaur. 
The  museum  currently  attracts  over 
500,000  national  and  international  visi- 
tors annually,  and  detailed  studies  sug- 
gest hovertours  could  be  the  second-most 
visited  attraction  in  the  Drumheller  valley. 
Equity  capital  of  $200,000  is  required  to 
launch  the  project. 


Fragrance/Cosmetic 

Manufacturer 


This  Edmonton  area  company,  which 
commenced  Canadian  operations  in  1 989, 
has  recently  purchased  its  U.S.  parent 


and  is  now  in  the  process  of  expanding  its 

business  to  the  rest  of  North  America.  It  is 
a network  marketing  company  that  manu- 
factures and  distributes  a unique  line  of 
fragrances  and  related  cosmetics.  The 
company  is  debt  free  and  had  sales  in 
excess  of  $3.6  million  or  1 .7  percent  of  the 
Canadian  fragrance  market  in  1991.  An 
equity  investment  of  $400,000  is  required 
to  complete  its  expansion  into  the  remain- 
der of  the  U.S.  market  and  to  provide  a 
stable  working  capital. 


Multimedia/Computer 
Based  Training 


This  Edmonton  company,  incorporated  in 
1989,  has  developed:  technical  industrial 
training,  an  advanced  computer  based 
training,  and  multi-media  graphic  infor- 
mation service  products  for  use  in  the  oil, 
gas,  petrochemical,  pipeline,  forestry,  and 
pulp  and  paper  industries.  It  will  initially 
concentrate  on  advanced  computer  based 
training  programs  and  then  will  move  into 
the  field  of  multimedia  graphical  informa- 
tion service  products.  The  company  has 
already  completed  two  major  projects  and 
sales  are  projected  to  be  $3.5  million  with 
pre-tax  profits  of  22  to  24  percent  in  three 
years.  An  equity  investment  of  $250,000 
is  required  to  be  used  for  marketing  op- 
erations and  further  research  and  devel- 
opment. 


Gold  Mine 


An  Edmonton  public  company,  incorpo- 
rated in  1986,  has  a new  discovery  of 
13,800  oz.  of  gold  with  an  approximate 
value  of  $6  million.  To  date  870  oz.  of  fine 
gold  have  been  recovered.  The  company 
has  a net  asset  value,  excluding  the  value 
of  the  new  discovery,  of  $5.6  million.  Eq- 
uity investment  of  $400,000  is  required 
and  an  estimated  pre-tax  annual  return  of 
32  percent  is  expected  over  a two  year 


period.  Common  shares  and/or  tax  re- 
ducing flow-through  shares,  and/or  joint 
ventures  can  be  discussed.  The  corpora- 
tion has  received  federal  and  provincial 
approval  under  the  Immigrant  Investor 
Program. 
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Model  Rockets 
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In  1990  this  company,  based  northwest  of 
Edmonton,  started  manufacturing  and 
distributing  model  rocket  engines  and  kits 
in  Canada.  The  company  holds  interna- 
tional patents  on  a high-tech,  safer  and 
more  reliable  engine  than  any  currently 
available  on  the  market,  that  use  black 
powder  as  a propellant.  In  order  to  auto- 
mate its  production  line  and  expand  into 
the  U.S.  market,  the  company  requires 
equity  of  $500,000. 


Wastewater  Treatment 
Process 


This  Edmonton  company , was  established 
in  1 979  (incorporated  in  1 988),  to  develop 
a unique  physio-chemical  treatment  pro- 
cess for  the  treatment  of  sewage  and 
effluent.  Almost  $2  million  has  been  spent 
on  research  and  development  over  the 
last  six  years  and  it  is  now  substantially 
complete.  Patents  have  been  obtained  in 
19  countries  and  a number  are  pending. 
The  process  is  both  extremely  efficient, 
economical,  and  has  been  licensed  in 
Europe,  where  it  has  been  installed  in  five 
full-scale  food  processing  factories  with 
excellent  results.  An  investment  of 
$750,000  is  required  to  construct  a mo- 
bile treatment  plant  and  to  initiate  a well- 
planned  promotional/marketing  plan. 
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Board  Games  Manufacturer 


This  Edmonton  based  company  has  been 
manufacturing  and  marketing  board 
games  since  1989.  One  of  its  games 
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ranked  number  seven  in  Canada  in  the 
first  year  of  production.  Distribution  has 
started  in  California.  In  order  to  expand  to 
Europe  and  the  remainder  of  the  U.S., 
increased  production  runs  are  necessary. 
Equity  of  $1 50,000  is  required  to  achieve 
these  goals. 


Snowboard  Accessories 
Manufacturer 


This  Calgary  company  was  established  in 
1990  and  specializes  in  the  design  and 
manufacture  of  accessories  for 
snowboards.  The  most  significant  prod- 
uct is  a revolutionary  binding  which  fea- 
tures a rotating  highback  and  quick 
closure/release  system.  Over  $100,000 
has  already  been  invested  into  the  com- 
pany and  the  growth  in  the  industry  ex- 
ceeds 200  percent  annually.  Equity  of 
$250,000  is  being  sought  to  help  the 
company  market  at  the  international  level. 


Vertical  Blinds 
Manufacturing 


This  company,  started  in  1991  and  lo- 
cated at  Airdrie,  near  Calgary,  wishes  to 
manufacture  vertical  blinds.  The  blinds 
would  be  comprised  of  extruded  alumi- 
num and  the  vanes  and  matching  val- 
ances would  be  available  in  a wide  variety 
of  colours.  The  two  principals  bring  a total 
of  30  years  of  related  experience  to  the 
project  as  well  as  an  investment  of 
$150,000.  Equity  of  $100,000  is  being 
sought  to  assist  with  the  purchase  of 
equipment  and  to  provide  the  desired 
level  of  working  capital. 


Software  Development 


This  Edmonton  company  commenced 
operations  in  1986  to  provide  advanced 
software  development  and  now  has  six 
programs:  a digital  terrain  model  for  map- 
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ping  and  engineering  design,  a coordi- 
nate geometry  model,  a municipal  map- 
ping system,  a GIS  system  for  topological 
analysis,  an  interactive  storm  sewer  de- 
sign system,  and  an  interactive  roadway 
design  package.  Equity  of  $250,000  is 
required  to  expand  marketing  worldwide, 
improve  the  computer  system,  and  to  hire 
additional  programmers. 


Dental  Management 
Software 


This  Edmonton  company,  incorporated  in 
1991 , has  obtained  the  Canadian  licens- 
ing rights  for  a dental  off  ice  management 
software  package  originally  developed 
for  the  United  States  market.  The  com- 
pany has  reviewed  32  different  systems 
in  detail  and  determined  that  its  product  is 
the  most  complete  and  up  to  date  with 
mouse  pointing  and  graphical  capabili- 
ties. The  system  is  ready  for  Alberta  and 
is  being  modified  for  use  in  other  prov- 
inces. An  equity  investment  of  $150,000 
is  required  to  complete  testing,  purchase 
of  fixed  assets,  and  for  marketing. 


Laser  Stress  Analyzer 


This  Calgary  company,  founded  in  1 982, 
has  recently  invented  and  developed  an 
automatic  stress  analyzer  commercially 
known  as  LASTRAN.  LASTRAN  mea- 
sures stress  in  different  materials  and 
structures  using  laser  technology  and 
photoelastic  effect  in  such  industries  as 
airplanes,  pipelines,  automobiles,  bridges, 
etc.  Demand  for  stress  analysis  services 
exceeded  $12  billion  in  the  U.S.  in  1990 
and  is  accelerating  at  a growth  rate  of  1 4 
percent  per  year.  One  U.S.  firm  had  sales 
of  $59  million  in  1987.  Start-up  costs  to 
manufacture  the  product  require  capital 
of  $370,000.  It  is  expected  that  $1 85,000 
will  be  provided  by  government  grants 
and  interest  free  loans,  $65,000  will  come 


from  conventional  loans  and  the  balance 
of  $1 20,000  from  the  private  placement  of 
shares. 
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Women’s  Fashions  — 
Design  and  Manufacturing 


M- 
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This  Edmonton  based  company,  incorpo- 
rated in  1991,  will  design,  manufacture 
and  distribute  a unique  line  of  ladies  fash- 
ions targeted  at  the  middle  income  group. 
Marketing  will  be  done  through  an  already 
established  direct  marketing  organization, 
recruited  and  trained  by  one  of  the 
company’s  principals.  Equity  of  $200,000 
is  required  for  start-up  and  expansion  into 
Ontario  and  Quebec  which  will  complete 
the  coast  to  coast  Canadian  marketing 
system. 


3-D  Animation  Production 


This  Edmonton  based  company  com- 
menced operations  in  1987  and  is  in  the 
process  of  acquiring  three-dimensional 
(3-D)  animation  computer  software,  which 
is  on  the  leading  edge  technology  for  all 
media  productions  (film,  television,  video, 
etc.).  Established  as  a high  quality,  multi- 
faceted film  and  television  producer,  the 
company  plans  to  be  the  first  in  the  region 
to  offer  low  cost  3-D  animation.  An  equity 
investment  of  $250,000  is  required  to 
finalize  the  acquisition  of  the  necessary 
technology  and  to  begin  its  marketing 
campaign. 
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Safety  Floor  Treatment 


Incorporated  in  1990,  this  Edmonton 
based  company  manufactures,  distrib- 
utes, and  services  a full  line  of  chemical 
safety,  washware,  maintenance,  and  laun- 
dry products.  The  main  product  is  a chemi- 
cal safety  floor  treatment  which  is 
formulated  to  react  on  all  tile  and  concrete 
surfaces  and  will  reduce  slipping  acci- 


dents up  to  70  percent.  In  order  to  expand 
marketing  beyond  the  four  western  prov- 
inces, the  company  requires  equity  of 
$100,000. 
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The  company,  federally  incorporated  in 
1991  and  based  near  Edmonton,  has 
developed  a unique  computerized  sports 
game  utilizing  a laser  gun  format.  The 
system  is  designed  for  multiple-players 
each  with  a laser  gun  and  detector.  A long 
range  remote  central  computer  keeps 
track  of  the  scores  and  informs  the  play- 
ers of  hits  or  misses.  Players  pay  a fee 
and  can  win  cash  and  prizes.  Equity  of 
$225,000  is  required  to  complete  the  tech- 
nology, marketing  and  working  capital. 


Bulk  Propane  Dealer 
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This  northwestern  Alberta  company, 
which  commenced  operations  in  1989,  is 
in  the  business  of  distributing  propane 
and  installation  of  related  equipment.  The 
propane  is  purchased  from  local  process- 
ing plants  and  distributed  to  various  agents 
and  to  the  end  users.  The  company  also 
sells  and  leases  tanks  and  related  equip- 
ment. By  servicing  remote  areas  and 
smaller  centres  with  reasonable  prices 
and  good  service,  the  company  has  been 
able  to  increase  sales  and  improve  cash 
flow  management.  In  order  to  expand  its 
truck  fleet  and  tank  inventory  to  service 
the  company’s  ever  expanding  market- 
place, an  equity  of  $500,000  is  required. 
Investors  with  marketing  expertise  are  of 
particular  interest. 


Portable  Chlorine  Gas 
Generators 


This  Calgary  company,  incorporated  in 
1991,  is  engaged  in  the  manufacturing 
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and  marketing  of  small-scale,  portable 
chlorine  generators.  The  low-cost  gen- 
erators are  specifically  advantageous  for 
the  purification  of  water  supplies  in  re- 
mote areas  and  therefore  the  company 
has  targeted  its  marketing  efforts  on  “third 
world”  locations.  The  primary  market  strat- 
egy is  to  offer  the  generators  for  field  trials 
to  gain  customer  acceptance.  Currently 
the  product  is  in  field  trials  in  Ecuador, 
Columbia,  Kenya,  Mexico,  Canada’s 
Northwest  Territories,  and  Letters  of  In- 
tent will  be  converted  to  purchase  orders 
upon  the  successful  completion  of  the 
field  trials.  Equity  of  $200,000  is  needed 
to  conduct  further  field  trial  promotions 
and  to  begin  a manufacturing  process. 


Packaged  Kiln  Dried 
Firewood 


Based  in  Red  Deer,  this  company  has 
been  established  to  function  as  a whole- 
sale vendor  of  kiln  dried  firewood  prod- 
ucts for  export  to  large  retail  outlets  in  the 
western  U.S.  The  firm  will  be  involved  in 
ail  phases  of  the  operation,  including  the 
harvesting  of  suitable  timber,  cutting,  split- 
ting, kiln  drying  and  packaging  of  the 
product  at  the  processing  plant.  The  com- 
pany has  a minimum  of  1 0 years  supply  of 
aspen  trees  available  for  harvest.  Cana- 
dian and  U.S.  patents  are  registered  for 
the  production  method  and  an  experi- 
enced management  team  is  in  place. 
Equity  of  $500,000  is  required  for  start  up 
costs,  acquisition  of  manufacturing  equip- 
ment and  raw  material  inventory.  UptoSO 
percent  of  the  common  shares  are  avail- 
able. 


Floppy  Disk  Manufacturing 


This  Calgary  company  is  a joint  venture, 
formed  in  1991 , to  establish  a manufac- 
turing facility  for  the  production  of  3.5  inch 
floppy  diskettes.  The  facility  will  serve  the 


North  American  microcomputer  market 
with  a quality  and  price  competitive  prod- 
uct delivered  in  a timely  manner.  The 
expertise  represented  by  the  joint  venture 
includes:  engineering  design,  procure- 
ment and  operations,  manufacturing  of 
production  facilities  for  the  electronics 
industry  including  floppy  disk  production 
lines  in  Hong  Kong  and  China,  and  the 
whoiesaling/retailing  of  computer  prod- 
ucts. Total  project  costs  outlined  in  the 
viability  report  is  $1 .076  million.  $350,000 
is  sought  to  complete  the  equity  require- 
ment of  $752,000. 
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Copying,  Reproduction  and 
Printing  Company 
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This  Calgary  company  founded  in  1969, 
provides  a complete  range  of  reproduc- 
tion and  printing  services  for  architects, 
engineers,  lawyers,  real  estate,  govern- 
ment, and  the  petroleum  industry.  Major 
services  include  high  speed  copying,  pro- 
cess camera  work,  and  offset  printing. 
The  plant  is  equipped  with  a full  spectrum 
of  state  -of -the  art  equipment  and  has  had 
peak  sales  in  excess  of  $1  million.  The 
present  plant  is  able  to  handle  sales  of  $2 
million.  Sales  to  date  have  been  achieved 
without  a sales  force,  however,  a sales 
manager  has  recently  been  brought  on 
board  to  expand  the  company’s  opera- 
tions. Equity  of  $1 00,000  is  being  sought 
to  increase  the  working  capital  position  of 
the  company. 


Specialty  Lumber  Producer 


This  company  located  south  of  Calgary, 
was  incorporated  in  1992,  to  produce 
specialty  lumber  products  — to  metric 
specifications  — for  the  European  mar- 
ketplace. Products  to  be  supplied  are: 
wooden  palette  component  parts,  pine 
shingle  and  shakes,  fruit  box  material, 
bedboards,  kiln  drying,  wood  preserva- 
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live  and  pressure  treatment,  rough  wet 
unprocessed  lumber,  specialty  cuts  or 
orders  such  as  moldings  and  door  cas- 
ings. The  critical  decline  in  European  for- 
est production  has  created  a large 
untapped  market  for  the  export  of  lumber 
products  in  most  parts  of  the  continent 
and  the  company  already  has  several 
large  volume  orders  on  hand.  Equity  of 
$600,000  is  required  to  buy  equipment, 
build-up  investors,  and  for  working  capi- 
tal. Minimum  investments  of  $100,000 
will  be  considered. 


Cruise  Specialty  Travel 
Agency 


This  Edmonton  based  company,  incorpo- 
rated in  1981,  packages  and  distributes 
cruise  holidays  both  on  a wholesale  basis 
to  retail  agents  and  its  own  retail  sales. 
The  company  is  seeking  interested  par- 
ties to  help  create  new  offices  in  other 
centres  as  a joint  venture.  Full  training 
and  complete  product  line  will  be  pro- 
vided. Equity  capital  of  $500,000  is  sought 
in  multiples  of  $50,000  each  for  each  new 
centre  to  be  opened.  This  represents  set 
up  and  a portion  of  first  year  operational 
costs. 


Manufacturing  — Unique 
Door  Frame 


This  Calgary  company,  incorporated  in 
1986,  intends  to  manufacture  and  con- 
tinue the  sales  of  a unique,  quality  door 
frame  system  with  features  never  before 
obtainable  in  wood.  The  technology  was 
originally  imported  into  Alberta  from  Den- 
mark. The  company  has  acquired  all  the 
specialized  equipment  from  the  former 
manufacturer.  Equity  capital  of  up  to 
$750,000  is  being  sought  for  this  project 
which  has  a proven  market  and  strong 
earnings  potential. 


Gas  Well  Drilling 


This  junior  gas  company,  incorporated  in 
1982  and  located  south  of  Edmonton, 
owns  three  sections  of  land,  two  of  which 
are  on  the  outskirts  of  a proven  gas  field 
currently  in  production.  All  necessary 
leases  and  licenses  are  in  place  and 
immediate  gas  markets  are  available 
should  drilling  prove  successful.  The 
project  is  set  up  with  flow-through  share 
financing,  thus  attractive  tax  write-offs 
and  grant  money  are  available  to  inves- 
tors. A payout  on  an  investment  of 
$150,000  is  expected  within  8 to  18 
months. 
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New  Geophysical 
Processing  Technique 


Incorporated  in  1 982,  this  Calgary  based 
company  is  specialized  in  mathematical 
and  computer  modelling.  The  company 
has  developed  geophysical  programs 
which  have  been  successfully  tested  on 
the  most  difficult  seismic  sections.  The 
company  is  seeking  active  partners  and 
an  investment  of  approximately  $1 50,000 
for  marketing  of  geophysical  services, 
software,  and  the  acquisition  of  hard- 
ware. 
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Full  Service  Cross-Country/ 
Alpine  Ski  Shop 


Set  at  the  foot  of  the  Canadian  Rockies, 
this  full-service  ski  rental  business  has 
been  renting,  selling  and  repairing  all 
types  of  ski  equipment  since  1985.  The 
company  caters  primarily  to  in-bound  ski 
tour  groups  who  want  their  ski  equipment 
pre-packaged.  Customers’  requirements 
are  forwarded  to  the  company  via  a com- 
puterized reservation  system  and  com- 
plete tailored  ski  packages  are  waiting  for 
the  skiers  when  they  reach  the  moun- 
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tains.  Equity  of  $285,000  is  required  to 
maximize  the  market  potential. 


Revolutionary  Down-Hole 
Testing  System 


This  Calgary  company,  incorporated  in 
1 985,  has  developed  a new  revolutionary 
down-hole  testing  technology  for  use  in 
oil  and  gas  drilling.  The  system  uses  a 
conventional  wireline  to  locate  the  testing 
tools  down-hole  which  allows  for  the  acti- 
vation of  an  electrically  driven  packer 
inflation  pump  and  valve  system  to  moni- 
tor pressures,  fluid  density,  conductivity, 
temperature,  and  can  retrieve  fluid 
samples.  The  test  data  can  be  transmit- 
ted directly  to  the  customers’  head  office 
even  as  the  testing  is  taking  place,  which 
enables  the  client  to  make  on-the-spot 
decisions,  whether  or  not  to  complete  or 
abandon  the  well.  Equity  of  $400,000  is 
being  sought  for  fu  rther  development  and 
working  capital  and  a combination  of  com- 
mon shares,  debentures,  and  preferred 
equity  with  options  is  being  offered.  Mini- 
mum investments  of  $100,000  will  be 
considered. 


Complex  Mesh-Flame  and 
Explosion  Control 


Based  in  the  Edmonton  area,  this  busi- 
ness has  been  operating  since  1984  and 
has  developed  a complex  composition  of 
meshes  that  have  demonstrated  capa- 
bilities in  ignition  prevention  and  flame 
and  explosion  control.  The  meshes  have 
wide  industrial  and  common  applications 
with  considerable  advantages  over  com- 
petitive products.  Market  potential  for 
these  products  is  expected  to  exceed 
$100  million  within  five  to  ten  years.  The 
company  is  seeking  $850,000  for  a ma- 
jority ownership  or  a joint  venture  partner 
for  further  research  and  development. 
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Marketing  and  Servicing 
Ozone  Systems 


This  Calgary  company,  incorporated  in 
1990,  intends  to  market,  install  and  ser- 
vice ozone  systems  for  the  treatment  of 
water  and  wastewater  in  such  applica- 
tions as  cooling  towers,  swimming  pools, 
and  municipal  drinking  water.  Initially,  the 
product  will  be  marketed  in  Alberta.  An 
agreement  has  been  reached  with  an 
established  Canadian  manufacturer  to 
supply  product  and  system  designs.  Eq- 
uity capital  of  $125,000  is  required. 
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Image  Systems  Integration 
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Incorporated  in  1989,  this  Calgary  firm,  a 
spin-off  of  a company  started  in  1970, 
utilizes  the  latest  technological  systems 
in  optical  scanning  of  drawings  and  opti- 
cal disk  mass  storage.  Its  fully  operational 
optical  scanning  system  is  capable  of 
accepting  documents  of  up  to  40"  wide 
and  20  to  30  feet  long.  Large  existing 
original  drawings  and  diagrams  can  be 
stored  in  about  two  minutes  on  optical 
disk  media  and  retrieved  in  seconds.  The 
company  sells,  leases,  and  offers  its 
miraging  systems  as  a service  to  a market 
projecting  an  average  annual  cumulative 
increase  of  1 30  percent  per  year,  over  the 
next  three  years.  Equity  of  $600,000  is 
being  soughtto  purchase  the  image  scan- 
ning system,  transfer  the  technology  and 
distribution  rights  to  the  new  company, 
and  for  marketing. 


Gold  Exploration/Mining 


This  Edmonton  based,  publicly  traded 
junior  exploration  company,  was  incorpo- 
rated in  1 986  and  has  recently  completed 
the  preliminary  exploration  phase  on  its 
two  mining  properties  in  Northern  Canada. 
One  property  has  geological  formations 
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similar  to  those  found  at  the  mines  near 
Hemlo  in  northern  Ontario,  some  with 
high  gold  contents.  The  other  property 
has  gold  and  associated  metals  in  volca- 
nic formations,  and  platinum  in  a setting 
similar  to  those  which  supply  the  world’s 
platinum  group  metals.  An  equity  invest- 
ment of  $700,000  is  required  to  obtain 
core  samples  on  the  properties.  Manage- 
ment has  indicated  that  joint  ventures  will 
also  be  considered. 


Video  Advertising  Company 


Formed  in  1 989,  this  Calgary  based  video 
advertising  company  has  developed  a 
unique  method  for  assisting  the  public  in 
buying  and  selling  real  estate  and  used 
vehicles.  Studies  indicate  tremendous 
profitability  and  conservatively,  an  ability 
to  capture  four  percent  of  the  real  estate 
market  and  seven  percent  of  the  used 
vehicle  market.  A system  for  video  tape 
rentals  has  been  set  up  through  a nation- 
wide convenience  chain.  This  company 
requires  between  $300,000  and  $500,000 
to  launch  this  advertising  concept. 


Composite  Carpet 
Wholesaler 


This  Blackfaids  company,  located  just 
north  of  Red  Deer,  was  formed  in  1989 
and  has  secured  the  exclusive  rights  to 
market  a composite  type  carpet.  The  prod- 
uct comes  in  one  foot  squares  with  jigsaw 
edges,  can  be  joined  together  to  fit  any 
square  or  other  pattern  and  because  the 
product  eliminates  the  need  for  profes- 
sional labour,  it  can  be  installed  very  eco- 
nomically. The  carpet  market  in  Canada 
is  valued  at  over  $1 .5  billion  annually  and 
sales  for  this  company  are  projected  to  be 
$4.27  million  by  the  third  year  of  opera- 
tion. Equity  of  $200,000  is  being  requested 
primarily  for  working  capital  and  prefer- 
ence will  be  given  to  investors  who  can 


also  bring  marketing  and  management 
expertise  to  the  project. 
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Computer  Assisted 
Learning 
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This  Calgary  based  company,  incorpo- 
rated in  1990,  has  the  Canadian  rights  to 
the  premier  North  American,  computer- 
ized assisted,  instructional  software.  A 
demonstration  and  training  facility  is  in 
place.  Investment  of  $120,000  is  being 
sought  to  assist  in  the  marketing  of  the 
company’s  learning  system  products. 


Full  Service  Truck  Stop 


This  Edmonton  area  business,  incorpo- 
rated in  1986,  has  a multi-service  facility 
including:  full  service  restaurant,  conve- 
nience store,  vehicle  repair  and  wash,  24 
hour  cardlock  system,  rest  area  with  lau  n- 
dry  and  showers,  and  adjacent  is  a 49  unit 
mote!  (owned  25  percent  by  the  truck 
stop).  In  place  is  a long  term  agreement 
with  a major  oil  company.  The  company  is 
now  planning  to  add  new  services  to  the 
centre.  In  order  to  accomplish  this  and 
increase  its  marketing  efforts,  an  invest- 
ment of  $400,000  is  required. 
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Security  Alarm  Systems 


Incorporated  in  1989,  this  Edmonton 
based  company  is  involved  in  the  engi- 
neering, sales  and  servicing  of  alarm  sys- 
tems. Over  65  percent  of  its  sales  are  in 
fire  and  burglar  alarms,  however,  it  also 
sells  closed  circuit  television  and  access 
control  systems.  The  company  has  no 
debt  and  a solid  account  base  is  in  place. 
Minimum  equity  of  $100,000  is  required 
to  enhance  working  capital  to  facilitate 
growth. 
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Concrete  Siding  Tiles 


Roof  Membrane 
Manufacturer 


This  Calgary  company,  incorporated  in 
1980,  has  recently  developed  a new, 
maintenance  free  product  that  gives 
homes  a real  stone  appearance  at  a frac- 
tion of  the  cost  of  authentic  stone.  Inter- 
locking fasteners  are  embedded  into  the 
tile  and  no  mortar  is  needed.  Market  stud- 
ies indicate  that  this  product  is  capable  of 
capturing  a significant  portion  of  the  $4 
billion  annual  North  American  siding  mar- 
ket. $300,000  equity  capital  is  being 
sought  for  additional  machinery,  promo- 
tional and  operating  expenses. 
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Oilfield  Sales  & Service 
Manufacturing 
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This  Edmonton  based  company  has  been 
in  oilfield  sales  and  service  since  1979.  It 
specializes  in  the  sales  of  drilling  bits  and 
mining  equipment.  In  addition,  the  com- 
pany hasthe  unique  expertisefor  retipping 
and  replacing  insert  bits.  Sales  in  1990 
were  approximately  $1 .2  million  and  sales 
are  projected  to  be  $4.5  million  by  1995. 
Equity  of  $500,000  is  required  to  increase 
inventory  and  purchase  additional  equip- 
ment. 


House  Building  Program 


This  Edmonton  company,  incorporated  in 
1991,  has  developed  a service  which 
allows  individuals  without  any  experience 
in  construction,  or  understanding  of  the 
necessary  elements,  to  successfully  com- 
plete the  building  of  a new  home.  All  the 
required  “services”  would  be  brought  to- 
gether to  allow  an  individual  to  be  the 
general  contractor  for  the  construction  of 
his  own  home.  An  initial  investment  of 
$200,000  is  required  to  open  the  retail 
operations  and  for  working  capital. 


762 

This  Calgary  company,  incorporated  in 
1 990,  has  acquired  a new  roof  membrane 
construction  material  which  will  signifi- 
cantly advance  the  technology  of  patch- 
ing commercial  flat  roofs.  Its  polymer 
based  composite,  is  a liquid  cold  solder- 
ing product,  is  environmentally  safe,  cures 
in  less  than  an  hour,  suits  all  climates  and 
will  effectively  patch  all  major  types  of 
roofing:  BUR,  MB,  and  EPDM.  Equity  of 
$285,000  has  been  invested  to  date  and 
the  company  has  access  to  the  clients  of 
a sister  company  with  current  sales  of 
approximately  $250,000  per  year.  The 
company  is  looking  for  an  additional 
$250,000  in  equity  to  provide  financing 
for  the  expansion. 


Victorian  Hat  and  Band 
Boxes 


This  Edmonton  area  manufacturer,  incor- 
porated in  1 989,  produces  a quality  line  of 
traditional  hat  and  band  boxes  with  new 
utility  and  contemporary,  fashionable  de- 
signs to  compliment  any  decor.  The  busi- 
ness operated  as  a cottage  industry  for  1 7 
years  and  is  now  ready  to  expand  and 
market  its  products  throughout  North 
America.  The  products  are  aimed  at  up- 
per income  individuals  and  at  corpora- 
tions for  use  in  promotional  presentations. 
Decorative  styles  run  from  Victorian, 
bridal,  western  to  seasonal.  Equity  of 
$200,000  is  required  for  new  equipment 
and  marketing. 
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Environmental  Livestock 
Equipment 


This  Calgary  company  was  incorporated 
in  1986  to  design  and  develop  environ- 
mentally controlled  livestock  complexes. 
The  products  (positive  displacement 
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pumps,  biodigesters  and  general  livestock 
equipment)  are  manufactured  locally  and 
imported  from  the  company’s  parent  com- 
pany in  Germany.  Besides  uses  in  agri- 
culture the  products  can  also  be  employed 
in  the  construction,  oil  and  gas,  food  pro- 
cessing, waste  treatment  and  sanitation 
industries.  Equity  of  $250,000  is  required 
to  assist  the  company  in  starting  up  pro- 
duction. 


Heavy  Equipment 
Dealership 


Based  in  Edmonton,  this  recently  estab- 
lished partnership  was  registered  in  1991 
and  has  secured  Western  Canadian  sales 
territories  for  three  heavy  equipment  com- 
panies. It  also  plans  to  take  advantage  of 
the  forecasted  growth  in  used  heavy  equip- 
ment sales,  by  offering  used  equipment, 
trade-ins  and  consignments,  to  further 
broaden  its  sales  base.  In  order  to  com- 
plete its  start  up  an  equity  investment  of 
$500,000  is  required  to  purchase  the  land 
for  the  operation  and  also,  to  purchase  a 
viable  truck  box  manufacturer  which  will 
provide  the  necessary  stability  to  the  part- 
nership. 
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Hockey  Sports  Apparel 


This  company,  located  in  Calgary,  was 
originally  incorporated  in  1989  to  manu- 
facture sports  apparel.  The  product  is  a 
revolutionary  one  piece  hockey  under- 
garment that  eliminates  long  underwear, 
conventional  hockey  stockings,  shorts, 
athlete  supporter  and  protector  cup,  and 
the  garter  belt  used  for  keeping  the  stock- 
ings up.  The  company  is  currently  operat- 
ing 24  hours  a day  and  has  sales  to  date 
of  $250,000.  Equity  of  $600,000  is  being 
sought  primarily  for  working  capital.  Mini- 
mum units  of  $100,000  are  available. 
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This  Calgary  company  has  been  in  the 
business  of  bidding  for  and  acquiring  pe- 
troleum and  natural  gas  leases  since  1 988. 
During  this  period  it  has  been  successful 
in  acquiring  an  interest  in  57,280  acres  on 
some  53  different  prospect  areas.  The 
acquired  lands  to  date  have  shown  a 4.6 
times  increase  in  appraised  value  and  a 
total  of  4,640  acres  have  been  sold  for 
$1 18,000  plus  retaining  overrides  and/or 
carried  interest  in  wells.  Equity  of  $266,000 
is  being  sought  to  acquire  an  interest  in 
existing  inventory  and  to  acquire  addi- 
tional leases. 
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Mind  Enhancement/ 
Relaxation  Devices 
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This  Edmonton  company  was  incorpo- 
rated in  1981  to  design  and  manufacture 
a series  of  repetitive  light  and  sound  stimu- 
lation brain  wave  entrainment  devices 
used  for  relaxation  and  stress  control,  to 
increase  creativity,  productivity  and  even 
athletic  excellence.  A golf  performance 
enhancement  has  been  added  and  mar- 
keted which  has  proven  very  successful. 
Applications  may  also  include  the  treat- 
ment of  chronic  pain  and  use  in  the  dental 
community.  Product  has  been  accepted 
in  the  Canadian,  American  and  European 
markets,  with  recent  entry  into  Japan. 
The  company  is  seeking  product  distribu- 
tors, as  well  as  licensing  the  technology  to 
interested  parties.  Inquiries  from  poten- 
tial equity  ($100,000  to  $200,000  range) 
investors  are  invited. 


Evening  Entertainment 
Tours 


This  Edmonton  based  company,  incorpo- 
rated in  1990,  is  in  its  second  year  of 
operation.  The  business  provides  unique 
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double-decker  bus  transportation  to  all 
significant  events,  festivals  and  conven- 
tions, as  well  as  specific  and  regulartheme 
tours  to  pubs,  theatres  and  clubs  in  the 
host  city.  Between  venues,  customers 
are  entertained  by  experienced  guides 
and  entertainers.  Management  has  iden- 
tified a number  of  markets  to  which  it 
currently  plans  to  expand.  Investments  of 
$300,000  to  $1  million,  depending  on  the 
size  of  the  city,  is  required.  The  company 
will  entertain  offers  to  develop  each  mar- 
ket by  way  of  a franchise,  joint  venture  or 
partnership  with  potential  investors. 


Fu-Lex  Project 


This  Calgary  company  started  operations 
in  1986  to  develop  a fuel  efficiency  con- 
version system.  The  conversion  kit  im- 
proves exhaust  emissions  in  automobiles 
without  the  use  of  a catalytic  converter, 
reducing  emissions  while  enhancing 
power  availability.  Test  marketing  of  over 
283  vehicles  gave  an  average  mileage 
improvement  of  83  percent  with  a 95 
percent  drop  in  hydrocarbons.  The  com- 
pany seeks  $250,000  to  promote  Fu-Lex 
and  establish  a distribution  system  to 
market  the  product  line. 


Pedigree  Management 
Software 


Founded  in  1985  and  incorporated  in 
1987,  this  Calgary  company  has  devel- 
oped and  markets  computer  software 
designed  for  the  record  keeping  needs  of 
the  agricultural  and  pedigree  marketplace. 
The  software  allows  for  data  storage,  as 
well  as  the  telecommunication  of  informa- 
tion to  access,  retrieve  and  transmit  data 
dealing  with  animal  pedigrees,  health  and 
maturity.  There  are  currently  over  4,500 
dairy  producers  in  Western  Canada  alone 
and  the  program  can  be  modified  to  serve 
any  industry  that  deals  with  pedigrees.  An 


equity  investment  of  $150,000  is  being 
requested  to  market  this  user  friendly 
software. 
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Air/Vapour  Sealer 
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This  Lethbridge  company  has  been  in 
operation  since  1985  and  just  recently 
has  developed  an  air/vapour  barrier  prod- 
uct for  use  in  both  the  exterior  and  interior 
construction  industry.  The  barrier  is  ap- 
plied primarily  at  the  junctions  of  the  exte- 
rior wall  and  the  floorf  rame,  the  basement 
wall  and  floor,  and  the  wall  frame  with  the 
window  and  doorjambs.  The  barrier  prod- 
uct is  patented  in  both  Canada  and  the 
U.S.  and  market  research  indicates  a 
potential  market  of  $13.5  million  annually. 
Equity  of  $150,000  is  being  sought  to 
finance  the  marketing  plan  and  working 
capital.  A minimum  investment  of 
$100,000  will  be  considered  and  up  to  a 
40  percent  equity  position  is  being  of- 
fered. 


Crude  Oil  Storage  Tank 
Cleaner 


This  small  business,  located  near  Edm- 
onton has  been  serving  the  northern  Al- 
berta oilpatch  since  1969.  Recently  the 
principal  has  developed  a new  process  to 
thoroughly  clean  oil  storage  tanks.  The 
process  does  not  use  any  dangerous  or 
harmful  chemicals  and  the  majority  of  the 
crude  oil  is  recovered.  Water  used  in  the 
process  is  recyclable.  An  equity  invest- 
ment of  $250,000  is  required  to  purchase 
equipment,  expand  marketing  efforts  and 
to  increase  working  capital. 
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Big  Game  Farm 


As  part  of  a government  economic  diver- 
sification and  self-sufficiency  plan  for 
northern  Alberta,  this  recently  founded 
operation,  located  on  two  townships  of 


44 


land  approximately  760  kilometres  north- 
west of  Edmonton,  is  in  the  business  of 
raising  elk.  Through  proper  management, 
the  operator  foresees  the  export  of  elk 
and  certain  by-products  to  markets  in 
Europe  and  the  Pacific  Rim  countries, 
where  there  is  an  increasing  demand  for 
such  delicacies.  The  business  requires 
$800,000  for  breeder  stock  and  setting  up 
the  farming  infrastructure.  A minimum  in- 
vestment of  $1 1 0,000  will  be  considered, 
to  start  operations. 


Medical  Specialty 
Distribution  Centre 


This  Calgary  company,  established  in 
1989,  markets  specialty  devices  and 
equipment  to  the  health  care  industry. 
Highly  specialized  surgical  instruments 
are  promoted  under  exclusive  agreements 
and  several  agency  arrangements  to  dis- 
tribute select  capital  equipment  are  in 
place.  The  principals  have  a combined  35 
years  of  experience  in  the  recession  proof 
health  care  industry.  Equity  of  $100,000 
to  $1 50,000  is  required  for  additional  work- 
ing capital  and  an  active  participation  could 
be  available. 


Direct  Marketing  of  Leisure 
Products 


This  Edmonton  company  was  incorpo- 
rated in  early  1991  to  direct  market  a 
variety  of  products  in  North  America,  Eu- 
rope and  the  Pacific  Rim.  The  company 
currently  has  two  products  to  offer,  the 
main  one  being  a board  game  comprised 
of  five  completely  different  games,  some 
of  which  were  successful  individual  games 
in  the  past  few  years.  The  other  one  is  a 
compact  metal  lure  retriever.  The  com- 
pany requires  equity  of  $400 ,000  for  initial 
manufacturing  and  marketing. 
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Horse  Equipment 
Manufacturer/Distributor 


This  newly  established  Calgary  area  com- 
pany is  in  the  start  up  phase  of  manufac- 
turing, distributing  and  selling  health  care, 
treatment  and  exercise  equipment  to  the 
North  American  horse  industry.  Products 
include:  swimming  centres  for  treatment 
and  exercising,  horse  solaria  to  improve 
performance  and  fertility,  respirators  to 
treat  respiratory  tract  problems,  foaling 
monitor  systems  to  track  the  foaling  pro- 
cess, and  track  conditioners  to  recondi- 
tion race  track  and  riding  arena  surfaces. 
Albertans  purchase  $124  million  of  equine 
equipment  annually,  while  sales  in  the 
U.S.  exceed  $1  billion.  Equity  of  $250,000 
is  required  to  commence  marketing  and 
distribution  and  active  partners  are  wel- 
come. 


Mailing/Business  Service 
Centre 


This  Edmonton  service  company  com- 
menced operations  in  late  1990  and  is 
now  ready  to  expand.  The  firm  offers  a 
wide  range  of  innovative  and  integrated 
office  services  including:  complete  mail- 
ing, photocopying,  printing,  distributing 
and  secretarial.  Plans  are  in  place  to 
expand  services  to  include:  bookkeep- 
ing, income  tax,  accounting  and  manage- 
ment consulting.  Also,  the  company 
desires  to  open  service  centres  in  other 
cities  throughout  Alberta.  The  company 
currently  has  a strong  cash  flow  and  in 
order  to  expand  its  operations,  requires 
an  equity  investment  of  $100,000. 


813 


Western  Wear 
Manufacturer 


This  Calgary  based  company  was  incor- 
porated in  1987  to  design,  manufacture 
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and  market  quality  casual  and  western 
wear.  The  products  are  in  the  mid-price 
range  and  are  marketed  directly  by  the 
company  to  specialty  western  wearstores, 
department  stores  and  boutiques  across 
Canada  and  internationally.  The  com- 
pany presently  employs  up  to  eight  sew- 
ers. Expansion  plans  will  allow  for  up  to 
30  sewers.  Equity  of  up  to  $240,000  is 
required  to  establish  a larger  production 
facility  and  acquire  machinery  and  equip- 
ment. 


814 


New  Geophysical  Industry 
Technology 


4* 

835 


This  Calgary  company  was  established  in 
1 989  and  has  developed  a quality  control 
monitor  instrument  to  be  utilized  by  the 
geophysical  data  acquisition  industry.  The 
Lineboss  9001  is  a computer-based  test 
instrument  which  employs  a new  and 
unique  technology  that  has  no  direct  and 
very  limited  secondary  competition.  The 
monitoring  equipment  will  enable  oil  com- 
panies to  identify  smaller  pay  zones  of  oil 
pools  with  much  greater  accuracy.  The 
scope  forthis  product  is  international  with 
a total  market  potential  in  excess  of  $80 
million.  Equity  of  $100,000  is  needed  to 
complete  the  product  development  and 
commence  a manufacturing  operation. 


Fishing  Accessories 


847 


Oil/Gas  Environmental 
Products 


This  Calgary  company,  formed  in  1992, 
has  acquired  the  international  marketing 
rights  to  two  Canadian  developed,  inno- 
vative, hydrocarbon  clean-up  and  recla- 
mation technologies.  The  first  product 
that  the  company  manufactures  is  a hy- 
drocarbon separator/contaminated  soil 
and  sludge  reclamation  unit  that  recovers 
hydrocarbons  from  contaminated  soils, 
slurries,  sludge,  and  tank  bottoms.  The 
second  product  is  an  amine/glycol  distil- 
lation reclaimer  which  purifies  and  recov- 
ers valuable  chemicals  from  gas,  and 
separates  the  chemicals  from  the  con- 
taminants. In  Alberta  alone,  90,000  oil 
and  gas  sites  require  clean-up  represent- 
ing a market  potential  of  $4.5  billion.  An 
investment  of  $500,000  is  required  to  buy 
the  production  facility  and  to  complete  the 
licensing  requirements  for  both  technolo- 
gies. 


This  Edmonton  region  company,  incor- 
porated in  1986,  has  designed  a unique 
line  of  fishing  accessories  for  the  recre- 
ational and  commercial  marketplaces.  The 
main  product  line  is  a plastic  sport  fishing 
spoon,  available  in  various  sizes  and 
colours.  In  order  to  commence  manufac- 
turing and  marketing  the  product  lines, 
equity  of  $1  million  is  required.  If  the 
manufacturing  is  licensed  out,  an  equity 
investment  of  $250,000  will  be  required 
for  marketing. 
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INDUSTRY  CROSS-REFERENCE 


Advanced  Computer 
Technology/Software 


530  Simulation  Software 

678  Fingerprinted  “Smart  Cards” 

728  Transport  Administration 

769  Remote  Computerized  Monitoring 

786  Integration  Software 

799  Custom  Electronics  Manufacturer 

817  International  Communications  Network  .. 

832  Identification  System 

788  Dental  Office  Management  Systems 

47  Computerized  Road  Travel  Information  .. 

587  Computerized  Pipeline  Inspection 

851  Discount  Computer  Retailer 

857  Oilfield  Monitoring/Control  System 

741  Mainframe  Performance  Enhancement 

Software 

757  Multimedia/Computer  Based  Training 

823  Software  Development 

773  Dental  Management  Software 

808  Laser  Gun  Computerized  Game 

829  3-D  Animation  Production 

812  Floppy  Disk  Manufacturing 

615  New  Geophysical  Processing  Technique 

729  Image  Systems  Integration  

735  Computer  Assisted  Learning 

793  Pedigree  Management  Software 

814  New  Geophysical  Industry  Technology  ... 


Chemicals  Petrochemicals/Plastics 


620  Manufacturing  — Custom  Printed  Bags  .. 

682  Thermoplastic  Technology 

830  Plastic  Container  Manufacturer 

804  Truck  and  Auto  Accessory  Manufacturer 

654  Latex  Fire  Retardant  Products 

801  Safety  Floor  Treatment 


Commercial/Industrial 

Products/Services 


230  Specialized  Real  Estate  Development .. 

820  Four  Seasons  Resort  Development 

620  Manufacturing  — Custom  Printed  Bags 

649  Electro  Optics  Company 

828  Dry  Pipe  Sprinkler  System 

725  High  Volume/G-Force  Centrifuge 

836  Medical  Latex  Gloves  Manufacturer 

756  Land  Development 

839  Manufacturer  — Wood  Products 

841  Rail  Road  Car  Refurbishing 

780  Reversible/Variable  Pitch  Fan 

795  Dangerous  Goods  Storage  Lockers 

850  Drill  Bit  Manufacturer 

802  Recycled  Waste  Plastic  Products 

856  Specialized  Oil  Geological  Services 


815  Carbothermic  Reduction  and  Vacuum 

Decarburizing  System 24 

818  Value  Added  Wood  Products 24 

862  Environmental  Reclamation  Products 25 

667  Aircraft  — Military  and  Cargo  Shipping 25 

682  Thermoplastic  Technology 25 

697  Battery  Recharging  System  25 

830  Plastic  Container  Manufacturer 26 

837  Soil  Decontamination  Service 28 

807  Cold  Mix  Asphalt  Manufacturer 28 

819  Remote  Miniature  Reconnaissance  Vehicles  ....29 

840  Reforestation  Nursery 29 

556  Gas  Supply  Management 30 

587  Computerized  Pipeline  Inspection 30 

654  Latex  Fire  Retardant  Products 31 

665  Window  and  Door  Manufacturer 31 

670  New  Self-Locking  Fastener 32 

676  Hydroponic  Greenhouse 32 

687  Bent  Glass  Manufacturer 32 

718  Portable  Waste  Compactors 33 

736  Lubricant  Fortifier 34 

863  Wastewater  Treatment  Process 35 

778  Laser  Stress  Analyzer 36 

801  Safety  Floor  Treatment 37 

842  Portable  Chlorine  Gas  Generators 37 

812  Floppy  Disk  Manufacturing 38 

844  Specialty  Lumber  Producer 38 

591  Manufacturing  — Unique  Door  Frame 39 

715  Complex  Mesh-Flame  Explosion  Control 40 

744  Concrete  Siding  Tiles 42 

747  Oilfield  Sales  & Service  — Manufacturing  42 

762  Roof  Membrane  Manufacturer 42 

777  Environmental  Livestock  Equipment 42 

861  Heavy  Equipment  Dealership 43 

787  Mind  Enhancement/Relaxation  Devices 43 

789  Crude  Oil  Storage  Tank  Cleaner 44 

794  Air/Vapour  Sealer 44 

824  Horse  Equipment  Manufacturer/Distributer 45 

814  New  Geophysical  Industry  Technology 46 


Communications/ 

Telecommunications 


663  Electronic  Security  16 

781  Telecommunicator/Data  Organizer 22 

817  International  Communications  Network 24 

826  Animated  Motion  Neon  Signs 26 

829  3-D  Animation  Production 37 

733  Video  Advertising  Company 41 


Consumer  Products/Services 


640  High-Tech  Additions  for  Homes 16 

663  Electronic  Security 16 

827  Drug  Store  Chain  Expansion 16 

680  New  Mechanical  Coupler 17 

702  Flat-Proof  Bicycle  Tires 17 

828  Dry  Pipe  Sprinkler  System 17 
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727  Apparel/Trading  Company 

831  Compressed  Natural  Gas  Cylinders 

756  Land  Development 

781  Telecommunicator/Data  Organizer 

817  International  Communications  Network 

860  Component  Sports  Roof  Rack 

713  Portable  Wheelchair  Lift 

719  Portable  Golf  Driving  Range 

721  Educational  Toy  Manufacturer 

826  Animated  Motion  Neon  Signs 

772  Nutritious  Snack  Foods 

774  Multi-Purpose  Display  Stands 

832  Identification  System 

798  Compartmentalized  RecyclingA/Vaste 

Container 

804  Truck  and  Auto  Accessory  Manufacturer 

816  Home  Warranty  Service 

822  Bottled  Natural  Spring  Water 

843  Food  Display  Case  Manufacturer 

583  Temporary  Staffing  Services 

638  Environment  Friendly  Products 

851  Discount  Computer  Retailer 

852  Food  Smoker  Manufacturer 

711  Snowboard  Manufacturing 

726  Cogeneration  Equipment 

858  Carbonated  Beverage  Manufacturer 

859  Fragrance/Cosmetic  Manufacturer 

757  Multimedia/Computer  Based  Training 

765  Model  Rockets 

767  Board  Games  Manufacturer 

770  Snowboard  Accessories  Manufacturer 

771  Vertical  Blinds  Manufacturing 

783  Women’s  Fashions  — Design  and 

Manufacturing 

801  Safety  Floor  Treatment 

809  Bulk  Propane  Dealer 

810  Packaged  Kiln  Dried  Firewood 

821  Copying,  Reproduction  and  Printing  Company  . 

619  Full  Service  Cross-Country/Alpine  Ski  Shop 

734  Composite  Carpet  Wholesaler 

853  Full  Service  Truck  Stop 

739  Security  Alarm  Systems 

854  House  Building  Program 

766  Victorian  Hat  and  Band  Boxes 

784  Hockey  Sports  Apparel 

787  Mind  Enhancement/Relaxation  Devices 

864  Evening  Entertainment  Tours 

792  Fu-Lex  Project 

793  Pedigree  Management  Software 

797  Big  Game  Farm 

803  Direct  Marketing  of  Leisure  Products 

81 1 Mailing/Business  Service  Center 

824  Horse  Equipment  Manufacturer/Distributor 

813  Western  Wear  Manufacturer 

835  Fishing  Accessories 


Environmental  Products/Services 


663  Electronic  Security  16 

752  Contaminated  Soil  Recycling 19 

769  Remote  Computerized  Monitoring  21 

791  Waste  Management  Turnkey  Systems 22 

795  Dangerous  Goods  Storage  Lockers 22 

802  Recycled  Waste  Plastic  Products 23 

862  Environmental  Reclamation  Products 25 

798  Compartmentalized/Recycling  Waste  Container28 

837  Soil  Decontamination  Service 28 

807  Cold  Mix  Asphalt  Manufacturer 28 

840  Reforestation  Nursery 29 

638  Environment  Friendly  Products 30 

718  Portable  Waste  Compactors 33 

726  Cogeneration  Equipment 34 

863  Wastewater  Treatment  Process 35 

842  Portable  Chlorine  Gas  Generators 37 

723  Marketing  and  Servicing  Ozone  Systems 40 

777  Environmental  Livestock  Equipment 42 

792  Fu-Lex  Project 44 

847  Oil/Gas  Environmental  Products 46 


Medical 


663  Electronic  Security  16 

827  Drug  Store  Expansion 16 

724  Pharmaceutical  Products 18 

743  Endarterectomy  Catheter 19 

836  Medical  Latex  Gloves  Manufacturer 19 

7 1 3 Portable  Wheelchair  Lift 26 

788  Dental  Office  Management  Systems 28 

645  Sports  Medicine  Equipment  Manufacturer 31 

773  Dental  Management  Software 36 

800  Medical  Specialty  Distribution  Centre 45 


Oil/Gas/Mining  and  Related  Services 


210  Pipeline  Investment 15 

220  Natural  Resource  Exploration 15 

725  High  Volume/G-Force  Centrifuge 18 

732  Oilfield  Wireline  and  Well  Testing  Service 

Company 18 

838  Oil  and  Gas  Development 19 

764  Precious  Gem  Production 20 

850  Drill  Bit  Manufacturer 22 

856  Specialized  Oil  Geological  Services 23 

805  Oil  and  Gas  Joint  Venture  Operator 23 

556  Gas  Supply  Management 30 

651  Oil  and  Gas  Exploration 31 

688  Precious  Metal  Mining 33 

857  Oilfield  Monitoring/Control  System 33 

759  Gold  Mine 35 

606  Gas  Well  Drilling 39 

615  New  Geographical  Processing  Technique 39 
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846  Revolutionary  Down-Hole  Testing  System 40 

849  Gold  Exploration/Mining 40 

747  Oilfield  Sales  & Service  — Manufacturing  42 

785  Petroleum  and  Natural  Gas  Leases 43 

789  Crude  Oil  Storage  Tank  Cleaner 44 

847  Oil/Gas  Environmental  Products 46 


Tourism/Recreation/Entertainment 


820  Four  Seasons  Resort  Development 15 

675  Sports  Racing  Car 16 

680  New  Mechanical  Coupler 17 

737  Banff/Canmore  Resort  Development 19 

758  Premiere  Golf  Course/Lodge 20 

768  Feature  Film  Movie 20 

779  Golf  Course  and  Country  Club 21 

860  Component  Sports  Roof  Rack 24 

719  Portable  Golf  Driving  Range 26 

760  Lake  Louise  Tourism  Attraction 27 

47  Computerized  Road  Travel  Information 30 

855  Ultrasonic  Golf  Club  Cleaning  Machine 32 

677  Tourist  Resort  Development 32 

695  Franchised  Hotel 33 

711  Snowboard  Manufacturing 33 

746  Hovercraft  Tours 34 

765  Model  Rockets 35 

767  Board  Games  Manufacturer 35 

770  Snowboard  Accessories  Manufacturer 36 

808  Laser  Gun  Computerized  Game 37 

829  3-D  Animation  Production 37 

558  Cruise  Specialty  Travel  Agency 39 

619  Full  Service  Cross-Country/Alpine  Ski  Shop 39 

864  Evening  Entertainment  Tours 43 

803  Direct  Marketing  of  Leisure  Products 45 

835  Fishing  Accessories 46 


Transportation 


675  Sports  Racing  Car 16 

728  Transport  Administration 18 

831  Compressed  Natural  Gas  Cylinders 1 8 

841  Rail  Road  Car  Refurbishing 21 

667  Aircraft  — Military  and  Cargo  Shipping 25 

697  Battery  Recharging  System  25 

804  Truck  and  Auto  Accessory  Manufacturer 28 

746  Hovercraft  Tours 34 

809  Bulk  Propane  Dealer 37 

861  Heavy  Equipment  Dealership 43 

792  Fu-Lex  Project 44 
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ALBERTA  ECONOMIC  DEVELOPMENT  AND  TRADE’S 
PRESENCE  IN  THE  PROVINCE  AND  AROUND  THE  WORLD 


Provincial  & National 

Edmonton 

7th  Floor,  Sterling  Place 
9940-106  Street 
Edmonton,  Alberta 
T5K  2P6 

Telephone:  (403)  427-3300 
Telefax:  (403)  422-9319 

Calgary 

Room  500 

999  - 8 Street  S.W. 

Calgary,  Alberta 
T2R  1J5 

Telephone:  (403)  297-6284 
Telefax:  (403)  297-6168 

Camrose 

5005  - 49  Street 
Camrose,  Alberta 
T4V  1 N5 

Telephone:  (403)  679-1235 
Telefax:  (403)  679-1250 

Edson 

204  Provincial  Building 
111  - 54  Street 
Edson,  Alberta 
T7E  1T2 

Telephone:  (403)  723-8229 
Telefax:  (403)  723-8240 

Grande  Prairie 

1401  Provincial  Building 
10320 -99  Street 
Grande  Prairie,  Alberta 
T8V  6J4 

Telephone:  (403)  538-5230 
Telefax:  (403)  538-5332 

Lethbridge 

416  Stafford  Drive  South 
Lethbridge,  Alberta 
T1J4C7 

Telephone:  (403)  381-5414 
Telefax:  (403)  381-5741 

Red  Deer 

305  Provincial  Building 
4920-51  Street 
Red  Deer,  Alberta 
T4N  6K8 

Telephone:  (403)  340-5300 
Telefax:  (403)  340-5231 

Peace  River 

Postal  Bag  900-3 
10122-  100  Street 
Peace  River,  Alberta 
T8S  1T4 

Telephone:  (403)  624-6113 
Telefax:  (403)  624-6490 


Medicine  Hat 

109  Provincial  Building 
346 -3  Street  S.E. 

Medicine  Hat,  Alberta 
T1A0G7 

Telephone:  (403)  529-3630 
Telefax:  (403)  529-3140 

St.  Paul 

412  Provincial  Building 
5025  - 49  Avenue 
St.  Paul,  Alberta 
TOA  3A4 

Telephone:  (403)  645-6358 
Telefax:  (403)  645-6241 

Ottawa 

Alberta  House 

Suite  1110,  Royal  Bank  Centre 
90  Sparks  Street 
Ottawa,  Ontario 
K1P5B4 

Telephone:  (613)  237-2615 
Telefax:  (613)  563-9934 

International 

Hong  Kong 

Alberta  House 

Rooms  1003-4 

Tower  Two,  Admiralty  Centre 

Harcourt  Road 

Central,  Hong  Kong 

Telephone:  852-528-4729 

Telefax:  852-529-81 15 

Tokyo 

Alberta  House 
Place  Canada  3rd  Floor 
3-37  Akasaka  7-Chome 
Minato-ku,  Tokyo  107 
Japan 

Telephone:  81-3-3475-1 171 
Telefax:  81-3-3470-3939 

Seoul 

Alberta  House 
Suite  303, 

The  Westin  Chosun  Hotel 
87,  Sogong-Dong  Chung-ku 
C.P.J.  Box  4733 
Seoul  100-070 
Korea 

Telephone:  82-2-773-8961 
Telefax:  82-2-773-8966 

London 

Alberta  House 
1 Mount  Street 
London,  England 
W1Y5AA 

Telephone:  44-71-491-3430 
Telefax:  44-71-629-2296 


New  York 

Alberta  House 
27th  Floor 

General  Motors  Building 
767  - 5 Avenue 
New  York,  NY  10153 
U.S.A. 

Telephone:  (212)  759-2222 
Telefax:  (212)  759-3682 

Representatives  of 
Economic  Development 
and  Trade  are  also 
located  in: 

Thailand 

Mr.  Samuel  Cohen 
9th  Floor,  Pilot  Pen  Bldg. 

331  Silom  Road 
Bangrak,  Bangkok  10500 
Telephone:  662-235-0579/1975 
Telefax:  662-236-2980 

Italy 

Mr.  O.A.  (Tony)  Sulzenko 
Villa  la  Quercia 
1-52040  Montanare  di  Cortona 
Italy 

Telephone:  39-575-614033 
Telefax:  39-575-61 4039 

Russia 

Mr.  Wayne  Sippola 
International  Consulting  and 
Development  Corp. 

VP  for  Soviet  Development 
Ext/Direct  Apt  24  46-33 
Ul.  Sovetskaya  10 
625000  Tyumen,  Russia 
Telephone:  011-7-3452-24  24  16 
Telefax:  01 1-7-3452-24  77  1 1 

Poland 

Mr.  George  Kahanek 
Intercontract  Consultants  Inc. 
Braci  Pillotich  1/24 
00-771  Warsaw 
Poland 

Telephone/Telefax: 

011-48-22-41-34-70 
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NOTES 


REGISTRATION/RESPONSE  FORM 

Yes,  1 would  like  to  participate  in  the  Investment 
Matching  Service  of  Alberta.  1 understand 
that  this  confidential,  professional  service  is  pro- 
vided at  no  cost  to  potential  investors  and  compa- 
nies seeking  investment  capital. 

□ Please  add  my  name  to  the  mailing  list  for 
future  volumes  of  the  Investment  Match- 

□ 1 am  interested  in  specific  investment 
opportunities  listed  in  this  Catalogue  as 
follows: 

Reference  Number:  Description 

ing  Service  of  Alberta  Catalogue. 

□ Please  send  me  the  brochure  called: 

Investment  Matching  Service  of 
Alberta. 

Company  Name: 

□ My  company  is  seeking  investment  capital 

Contact  Person  Name: 

and  1 would  like  to  be  listed  in  the  next 

Investment  Matching  Service  of 

Alberta  Catalogue. 

Title: 

Address: 

□ 1 am  searching  for  qualified  investment 

opportunities  and  would  like  to  be  registered 
with  the  Investment  Matching  Service 
of  Alberta. 

City: 

Province:  Postal  Code: 

Telephone  Bus:  Res: 

Facsimile: 

CATALOGUE  RESPONSE  CARD 

Which  section  of  the  Catalogue  do  you  find 

□ Description  of  investment  opportunities 

□ Sectoral  investment  profiles 

□ Strategic  Alliances 

How  could  we  improve: 

• Description  of  investment  opportunities? 

* Acquisitions  wanted? 

» Strategic  Alliances? 

» Alberta  Infrastructure? 

♦ Investment  News? 

* Economic  indicators? 

« Other? 

What  additional  types  of  information  would  you  find  useful? 


most  useful? 

□ Acquisitions  Wanted  □ Investment  News 

□ Economic  Indicators  □ Alberta  Infrastructure 

□ Other 


Other  comments  or  suggestions  are  welcome. 


Mail  or  Fax  this  form  to: 

The  Investment  Matching  Service  of  Alberta 
Alberta  Economic  Development  & Trade 
Sterling  Place,  9940  - 106  Street 
Edmonton,  AB  T5K  2P6  Canada 
Fax:  (403)  422-9319 


